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L eadiir 1g Cities 


IN 56 CITIES scattered throughout the 
entire United States, leading jewelers 
are concentrating on Dolly Madison, 
the newest pattern in Sterling by The 
Gorham Master Craftsmen. These 56 
wide-awake progressive jewelers believe 
that it pays to advertise Dolly Madison. 
They have invested thousands of dol- 
Jars of their own money én newspaper 
advertising and have found it a profit- 
able investment. 
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By Ima Thompson 


lace plaque. 

The brooch design shown at. the top 
of this first illustration is platinum 
framed and set with. baguettes of 
faceted black onyx : sand with pearls 
set in an unusual’manner in circles 
of black enamel. This outlining of 
pearls has also been used in a very 
different way in colors and it will be 
described again in the ombre jewels. 

The medium length ear-pendants 
shown below this brooch in the first 
illustration keep to this popular 
length and graceful proportions. On 
the left hand side are a pair of ear- 
rings matching in color, but not pre- 
cisely in pattern or form. They are 
made up of black enamel flower and 
ribbon detail, with strands of round 
and baguette diamonds for their pen- 
dant lines. At the right is a second 
pair of pendant earrings set with 
clusters of round diamonds and with 
two pear-shaped smooth-cut pieces of 
black onyx. Pearls may be substi- 
tuted for these large onyx drops, but 
the black and white effect would not 
be quite so decided. 

A pierced and carved black onyx 
center is bordered with black enamel, 








framed in baguette diamonds and Black and white are stressed to good 
mounted on a black silk cord to make effect in these jewels 
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Seen mn the New Jewels 


emphasis in the latest jewels for summer and fall. Such a neck ornament looks particularly well used on a 
The magpie theme in a new guise is one of these; blouse of creamy white satin with a coat suit of black 

the tri-color arrangement is a second, and the ombre ~ silk crépe or sheer black worsted. 
shading is a third among these color jewelry style points. A slight variation to this black-and-white theme is given 
The black-and-white arrangements for this season are _ where platinum or silver is used along with a black onyx 
not the usual half-and-half magpie colorings, but an un-_ or black enamel. Silver wood and black china beads may 
equal stress is placed in this instance on either the black also be seen in this gray-and-black color scheme for this 
or the white. In the first illustration this uneven note is popular type of costume jewelry. There is also a new 
shown in a brooch, two new pairs of earrings and a neck- plan for the use of the silvered wood, for it is now used in 


§ HREE interesting new color schemes have found anew necklace pendant, following the magpie color scheme. 


conjunction with rose-beige, tans and 
grays and off-white tones, to form a 
new jewelry type after the lead of 
the interior decorator. It repeats the 
half-tone color-schemes: of the mod- 
ernistic manner and keeps to tans and 
grays for its main color. This jewel- 
ry is at its best with navy tailleurs 
and the all-brown ensemble. 


HE tri-color theme is one that 

was originally introduced in some 
of the finest formal gowns of the 
spring. These three color blends were 
seen to excellent advantage when they 
were used as bridesmaids’ gowns, 
carried out in chiffon and satin, taf- 
feta and lace, or velvet and georgette. 
The jacket of the three-piece suit 
would generally take the darkest tone, 
the blouse the lightest tint and the 
skirt the medium color. Another ar- 
rangement showed hat, bag and slip 


- pers taking the darkest color, the 


frock the palest tint, and the coat or 
wrap a medium tone. 

For the jewels there are two dis- 
tinct arrangements in this tri-color 
fashion. The first is to have three 
distinct colors used by the group of 
bracelets, the finger-rings, or the 
necklace, earrings and brooch. The 
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second method of this tri-colored management shows the 
three different colors in the one jewel. 
the brooch at the left shows the use of three colors in the 
one piece, but the bracelets shown in the lower part of 
this illustration are intended to carry out the three colors 


in three different jewels. 
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darkest color of the central enamel plaque. The wide brace. 
let shown in this illustration has an ombre background 
overlaid with plain bands of oxidized silver. At the left 
of this are two pairs of cuff-links, one four pieces of 
shaded enamel with a dark gemstone, square cut and set 


at the center. The see. 








HE brooch or shoul- 

der ornament shown 

at the left hand side has 
three rows of box-set 
gems, the smallest size 
gem in the inside row 
and the darkest color 
for the large gems in 
the outside band. Shades 
of lavender and purple 
are shown through the 
use of kunzite and ame- 
thyst with the overlap- 
ping fan-shaped details 
in round-cut diamonds. 
Opaque gemstones are 





ond pair of cuff-links 
has a plaid design in ep. 
gine turning on an 
ambre enamel ground, 
The finger-ring at the 
left shows the ombre 
pave for the center out- 
lined in pearls and the 
finger-ring at the right 
has three shaded tour. 
malines and six round 
diamonds. These three 
color schemes, the mag- 
pie, the tri-color and the 
ombre, are among the 
outputs of the summer 
mode which promise in- 











cleverly used in combina- 
tions with pavé mount- 
ed diamonds in the dress 


ornament shown at the right hand side of the second 
illustration. Yellow tones in smoked amber and topaz, 
blues in tourmalines and beryls or greens in chrysoprase, 
olivenes and peridots may be combined in faceted and 
smooth-cut gemstones with the groups of diamonds for 
this style in a dress ornament or in necklace plaque, brace- 
In the second illustration are also 


lets or finger-rings. 
shown three bracelets. The one at the 
top is a diamond chain of open links 
alternating with large marquise gem- 
stones. Below this is a bold design of 
open spaces and small links to make a 
platinum diamond-set bracelet. Below 
this is a chain bracelet with large 
black sections cut from the gemstones 
and given an all-over faceting. These 
large gemstones alternate with 
smaller round beads of gold or silver 
or opaque dark-colored gemstones. 

The ombre coloring in jewels must 
be cleverly used for effectiveness. It 
is difficult to handle in gems, but 
quite worth the task. In enamels, it 
looks particularly well on _ utility 
jewels, pocket pieces and in sport 
jewels, tailored rings and bracelets, 
and in novelties for informal use. 
The ombre coloring has been seen 
lately in tones of red, blue, purple, 
green and brown, on bracelets that 
are striped diagonally, or necklace 
plaques, barpins and brooches, watch- 
cases and finger-rings. 

A new arrangement in this ombre 
coloring is to use pavé settings for 
brooch centers, necklace plaques, fin- 
ger-ring bezels, and jewels for the 
men. In the third illustration this 
ombre coloring with the pavé mount- 
ing is used for the background on the 
necklace plaque and for the center of 


the oval shaped finger-ring. At the top of the third illustra- 
tion is shown a brooch with a platinum mounting, an 
enamel center encrusted with baguette diamonds, and a 
border of baguette diamonds and gemstones repeating the 


Jewelry showing the use of three distinct colors 


A Word About Algerian Jewelry 


oA * English traveler who stopped for awhile in Biskra, 
Algeria, in speaking of the dancing girls, says that 
a part of their costume as its chief features, are gold and 
Heavy earrings often supported by a 
chain to the head-dress, strings of gold coins suspended 








Ombre coloring with pavé mounting is 

used here for background on the neck- 

lace plaque and for the center of the 
oval-shaped ring 


silver ornaments. 


teresting developments 
for fall jewels. 








from the hair above the ears, waist 
band buckles of great size, silver brace- 
lets of three and four inches in length, 
studded with silver knobs, rings, pen 
dants, brooches, and heavy anklets, 
all find a place on their persons. The 
ornaments consist almost entirely of 
gold and silver money melted down in 
the shop of some native jeweler, and 
the way these men turn out neat work 
manship with clumsy appliances # 
really extraordinary. 

On one occasion he took a Spanish 
five-franc piece to a silversmith and 
asked him to make a pair of earrings 
out of it. His shop was unusually 
small and his apparatus consisted 
solely of a fire in a hole in the floor,# 
goatskin to act as bellows, some horse 
shoe-shaped moulds of brass filled 
with a black substance like ashes, @ 
few rough chisels and files, and some- 
melting spoons. In a very short tim 
he had made a mould in the ashes 
with a pattern earring, melted aii 
poured into it the five-franc piece 
finished off the earrings with a chisé 
and a file. For this job he received® 
franc and was entirely satisfied. 

He visited some of the encamp 
ments of the Arabs of the plaili 
where he did not notice so m 
jewelry among the women ne 
Roumane as in the vicinity of Biskt® 


and what he did observe he thought to be of rather more 


crude workmanship. 
articles, he selected a couple of silver rings, a pair of 
bracelets, a small silver clasp and a large metal one. 


Wishing to buy some of thes 
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Modern Art in Jewelry 


The effect of present day trend already noticeable in 
work of specialists and may have decided bearing on 


future of the industry 


ter jewelry craftsman is now accepted as a definite- 

ly established factor in the development of the 
jewelry industry of the future. It is quite likely that the 
reaction of the specialist jeweler to the modernistic trend 
is only in the embryonic stage. The inspiration of the 
engineer is already reflected in the setting of the newest 
pieces from the specialist jewelers, who are quite distinct 
from the manufacturing jewelers. The specialist jeweler 
is mostly found in the neighborhood of Mayfair, and his 
beautiful creations embodying the finest of diamonds, 
emeralds, sapphires and pearls, are only for the wealthy. 
The girder-like setting on which the latest pendants, ear- 
rings, finger rings, bracelets 
and brooches are built up 
is reminiscent of the modern 
bridge, combining strength 
with simplicity and a refine- 
ment of line. By comparison 
the work of the jewelers of 
the past is heavy, trite and 
uninspired. 

In a recent issue of The 
Studio, the influence of the 
engineer on modern jewelry 
pieces displayed by the re- 
tailers of West London was 
stressed. By kind permis- 
sion of this magazine we are 
able to publish two photo- 
graphs used to emphasize 
the modernistic trend in 
jewelry settings. Of course, 
there are several specialist 
houses this side who have 
definitely turned from thé 
beaten track in jewelry de- 
sign and are supplying en- 
sembles worth small for- 
tunes that tone perfectly 
with the modern gown in 
line, coloring and form. 
Such houses as Ogden’s, As- 
prey’s, Cartier’s, Maubous- 
sin, Vickery’s, Mappin & 
Webb, and so on, are now 
supplying outstanding jewel- 
ry of quality. The pieces il- 
lustrated here are the work 
of the Goldsmiths and Sil- 
versmiths Company of Re- 
gent Street. 

With the assistance pro- 
vided by science the jewelry 
specialist can now cut his 
precious stones to a nicety 
unknown a few years ago. 
Geometrical precision ap- 
pears to be the predominat- 
ing factor in the newest 


7 HE influence of modern art on the work of the mas- 





Photo by Maurice Beck 
and Helen Macgregor, London 


Pearl tassel pendant 
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brooches and 
rings, and 
every shape of 
stone from the 
square, trapez 
and baton 
down to the 
marquise and 
fancy cut is 
pressed into 
service and 
subordi- 
nated to the 
central motif. 
Fine emeralds, 
sapphires, 
pearls, and 
black onyx are used with remarkable effect in conjunction 
with these diamonds. 

The simple construction of the fine emerald and trapez 
diamond seen in some rings provides a good example of 
the present trend in craftsmanship, while others with 
marquise diamonds mounted with caliber stones indicate 
the versatility of the modernist worker in jewelry. 


Photo by Maurice Beck and Helen Macgregor, London 


Model wearing long flexible earrings and 
fine pearl necklace 


HE geometric formation of the diamonds composing 

the hat or shoulder brooch is typical of the modern 
passion for simplicity in design. The refinement of line in 
some pieces is all that can be desired by the smartly- 
dressed woman. In one design specimen, square diamonds 
bordered with baton stones are utilized effectively. 

The model wearing the long flexible earring terminating 
in a large drop diamond has chosen a fine pearl necklace 
of perfectly matched and graduated pearls to enhance its 
beauty. The simple construction is at once apparent, as ‘is 
the graceful line and general strength of the piece. Of the 
popular “fringe jewelry” type it is somewhat reminiscent 
of the sling shot weapon of: primitive days. 

Although the pearl tassel pendant mounted with dia- 
monds and black onyx does not show the beautiful lace- 
like chain from which it is suspended, the pendant itself is 
sufficiently rich in its craftsmanship to satisfy the most 
fastidious of society queens. The excellent use made of 
the onyx to bring out the fire of the diamonds does not 
detract from the beauty of the tassel itself nor the grace 
of its pearl “fronds.” This sautoir matches up with a 
diamond brooch and bracelet of cubist influence. The 
brooch, long and narrow, has an interior trellis of linked 
plaques, and the motif is repeated in the bracelet which 
has double uprights of oblong diamonds linked to gem- 
encrusted squares of platinum. 

One West London jeweler now displays a handsome dia- 
mond necklace and pendant which can be “broken down” 
and made into seven separate ornaments of geometric de- 
sign—the square pendant into a brooch and the necklet 
into six very fine bracelets. 

Some very unusual designs in gemmed finger rings are 
displayed by the specialists, the majority of the stones be- 
ing mounted in cubist formation. 
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Diamond Imports During April 


HE preliminary figures just compiled, which 
(ee the imports of diamonds into this country 

during April, indicate a total of over four and 
a half million dollars, which is rather more than was 
anticipated in some quarters, owing to the decrease 
in imports that was expected as a result of the pro- 
posed change in the tariff. Whether our importers 
are holding back or not, it would appear that the de- 
mand for diamonds in this country is very large at 
the present time. 

As a matter of fact, some drop is shown in the im- 
ports of rough stones, the total imports for April 
being given as $837,569, and of this amount only 
$206,703 is credited to the United Kingdom, indicat- 
ing very small shipments through the Syndicate. But 
we received rough amounting to about $460,698 from 
Belgium (Antwerp), and $59,810 from the Nether- 
lands (Amsterdam). Direct shipments from the 
diamonds fields, in the Union of South Africa, 
amounted to $108,530, with $1,828 from Brazil. 

Of the imports of cut stones the amount is given as 
$3,790,867, the bulk of which was received by the 
New York importers. However, dealers in some of 
the other cities received some large shipments direct, 
one to Chicago amounting to $237,495, and another 
to the Port of Ohio $124,766. Even San Francisco 
received as much as $75,000 during the month. Alto- 
gether the diamond shipments were received in about 
20 ports. One shipment of over $5000 received in 


New York was direct from the Union of South 
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Africa, but whether this represented the product of 
the newly established diamond industry down there 
or included stones cut in other places, was not 
apparent. 

Incidentally we might remark THE JEWELERS’ Cp. 
CULAR has compiled for it each month a complete list 
of importations giving country of origin, the port of 
entry, number of carats and the value of the ship. 
ment, which is kept in our files for the use of the 
trade in its investigations, and is available to any 
organization or group that may need this informs. 
tion in the interest of the industry at large. 





Consumption of Platinum in 1928 


OME interesting facts on the production and cop. 
S sumption of platinum and allied metals in 1998 

have just been released by the Department of 
Commerce and indicate that during 1928, the various 
industries of this country consumed 187,287 Troy 
ounces of the platinum metals compared with 149. 
686 in 1927. The increase in platinum alone jumped 
from 122,631 Troy ounces to 149,674 and in palla- 
dium from 18,883 Troy ounces to 29,773 Troy ounces, 
But the figures for iridium show a slight decrease— 
from 6236 Troy ounces in 1927 to 6028 Troy ounces 
in 1928. 

The figures for last year, however, which are based 
on the reports made by refiners, show that of the 
total, the jewelry trade only used 55 per cent in 1928 
as against 63 per cent in 1927; whereas, the chemical 
trade’s consumption jumped from 8 per cent of the 
total to 11 per cent, and that of the electrical trade 
from 13 per cent to 17 per cent. The dental trade 
which used 13 per cent in 1927, used but 12 per cent 
in 1928. 

However, the jewelry trade consumed much more 
platinum last year than it did in the year before; 
86,036 Troy ounces in 1927 and 93,468 in 1928. The 
use of palladium among the jewelers also showed a 
slight increase: from 3706 Troy ounces in 1927 to 
4965 Troy ounces in 1928. Considering the amount 
of platinum used, the amount of palladium used 
was very small. Iridium, on the other hand, showed 
a decrease, 4059 Troy ounces being used by jewelers 
in 1927 and 3260 ounces in 1928. 

According to the report the average official price 
for platinum during the year is placed at about $78.88 
an ounce, running from a low of $60 to a high of $90. 
In January the price ran from $72 to $85, dropped to 
$80 and in May was $78. This continued until No- 
vember. On Dec. 8 the price was quoted as $74, 
which was the closing price of the year. Iridium 
(98 to 99 per cent sponge and powder) jumped from 
$260 at the first of the year to $450 per Troy ounce, 
the price declining to range between $275 and $300 
per ounce, which continued up until December. Pal- 
ladium quotations showed a range from $42 to $51, 
refiners reporting a high of $65 and a low of $36 
with an average price for the year of $46 per ounce. 

According to the report at the end of 1928, the 
stocks of platinum metals in the hands of refiners 
amounted to 79,267 Troy ounces, a decrease of 22 per 
cent as compared with the stocks at the end of 1927. 
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Some of these figures may surprise members of 
the platinum and jewelry industries, particularly 
those which show the increase in the amount of plat- 
inum metals consumed in the jewelry trade. What- 
ever the conditions of the platinum industry may be, 


the statistics indicate that platinum jewelry has a’ 


bigger and more important place in the jewelry in- 
dustry than ever before, and, if the figures of 1928 
are to be taken as a criterion, they indicate that the 
tendency is to expand rather than to decline. 





Encouraging Outlook for the Diamond Market 


OST encouraging to the diamond trade of the 
Mi world, as well as to the stockholders of the 

Anglo-American Corporation of South Africa, 
Ltd., were the words of Sir Ernest Oppenheimer, who 
presided at the annual meeting of that company at 
Johannesburg, recently, in the course of which he de- 
scribed the discovery of the diamond fields at Alex- 
ander Bay by Dr. Merensky as a “veritable Aladdin’s 
Cave” and a fabulously rich accumulation of large 
diamonds. in a very small space. Lest anyone should 
cite Namaqualand as an example of successful State 
mining, Sir Ernest explained this rich discovery pre- 
sented no mining problem but simply a matter of 
“raiding the cave.” The very nature of the deposit, 
he said, necessitated the quickest possible removal 
of the diamonds to strong rooms and this accounted 
for the big production of diamonds in Namaqualand. 
The exploitation of the Merensky claims by his com- 
pany, he added, would be 
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mond trade when he said that he would “let his hear- 
ers into a secret” and he did so by saying “the dia- 
monds produced from the Merensky claim have been 
sold to a diamond syndicate to be delivered in such 
quantities as the Government may direct.” 


Most important to the diamond market was the re- 
mainder of his address in which Sir Ernest contra- 
verted the popular impression that exists even among 
some in the jewelry trade, as a result of the sensa- 
tional stories that have appeared in the newspapers 
to the effect that diamonds were more plentiful than 
ever, and that in consequence there was an element of 
instability in the trade, formerly absent. The immense 
uncontrolled alluvial production having ceased, the: 
production today, he said, was no larger than 22 
years ago, and approximated to the average produc- 
tion of the last 23 years. He added that he was ad- 
vised by engineers and geologists that there would be 
a further very considerable contraction of alluvial 
output during the latter half of the present year. * In 
60 years of alluvial prospecting and digging only two 
surprises had been experienced, and risks of repeti- 
tion were less now because of the new era of scien- 
tific diamond prospecting. 


Taking the long view the speaker foresaw an ex- 
pansion in the demand for diamonds in years ahead. 
“Prosperity,” he considered, “must eventually come 
to all parts of Europe and the countries which were 
formerly purchasers of diamonds would again figure 
as consumers.” 








completed about June or 
July, and then the claims 


A Study of Retail Dis- 


tribution and 








would be abandoned. The 
Government production 
would continue for some 
time, but on a greatly re- 
duced scale. The large 
output from the Nama- 
qualand being short-lived, 
he explained, offered no 
danger to the diamond 
trade. 

Unfortunately, the re- 
port of Sir Ernest Oppen- 
heimer’s speech was either 
garbled or misunderstood 
in certain sections of 
Europe, _ particularly 
Paris, because in refer- 
ring to the marketing of 
these diamonds he asked 
the question: ‘Would 
realization be spread over 
@ number of years or 
would the diamonds be 
forced at once in the mar- 
ket?” And this in some 
places excited timidity 
among those who did not 
get all the facts. Sir 
Ernest fully answered this 
question in the most satis- 
factory way to the dia- 





PRAISE FROM HEADQ’T’RS OF H. I. A. 


Epwarp H. HuFNAcEL 
10 South Fourth Avenue 
Mount Vernon, N. Y. 


June 11, 1929. 


I am very much pleased with the excellent 
position and set-up accorded the H. I. A., and 
feel that this very desirable type of publicity 
will undoubtedly stimulate interest in the 
organization. 

I deeply appreciate, personally, the fine spirit 
and cooperation of THE JEWELERS’ CIRCULAR as 
manifested in this way, and thank you, on be- 
half of the Institute, fer your positive assistance. 


Sincerely yours, 


EDWARD H. HUFNAGEL. 


* * * 


Mr. Hufnagel, who is president of the Horo- 
logical Institute of America, is one of those 
officers of the organization who have helped 
shoulder the burden through the struggle it has 
had to establish itself firmly as a scientific in- 
stitution of high standing. It has been more 
than a pleasure to aid, in any way, in the great 
work that has been done and in giving proper 
publicity to it. It is unnecessary to say, how- 
ever, that Mr. Hufnagel’s words of commenda- 
tion are deeply appreciated——Editor, THE 
JEWELERS’ CIRCULAR. 








Marketing 


MONG the problems 
& which the Depart- 
ment of Commerce 

is studying and which are, 


perhaps, of greatest inter- 
est to the independent 


, Merchant are these deal- 


ing with retail distribu- 
tion and marketing. Mass 
production has brought 
about remarkable changes 
in merchandising during 
the last quarter century— 
changes which have 
tended to upset methods 
of distribution which are 
deemed fixed and unalter- 
able. The old order of 
wholesaler, jobber and re- 
tailer has developed into 
asomewhat confusing 
system where manufac- 
turers are retailers, 
wholesalers own or con- 
trol retail stores, and re- 
tailers own wholesale es- 
tablishments. 

This confusion which 
exists in connection with 

(Continued on page 47) 
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Here on the right is a near 
approach of a general view 
of the Mermod, Jaccard & 
King establishment. This 
photo was also made at night 
and the effective illumination 
without glare is well demon- 
strated. The interior with its 
well-ordered arrangement and 
rich fixtures gives the impres- 

sion of solidity and dignity 


Seen at the left is a charming 
corner in the 100-year-old es- 
tablishment of Mermod, Jac- 
card & King, St. Louis, Mo. 
The photographer took the 
picture at 7.40 P. M. when the 
stately hall clock was stonped 
to get a still view. Silver is 
alluringly displayed in show 
cases and on tables 


One Hundred Y cars-A 20 and 


Achievements of Mermod, Jaccard &.King, St. Louis, Mo. 


NY business firm may lock forward to a hun- 
oA dred years of business, but few, indeed, may 
look backward on a hundred years of successful 
achievement. Mermod, Jaccard & King, St. Louis, Mo., 
are in the unique position where they may both look 
backward on, and forward to a hundred years of business. 
This widely known establishment this year celebrated 
its one hundredth anniversary, and while looking back- 
ward on a hundred years of achievement, optimistically 
looks forward to another hundred years of prosperity. 
Large oaks from little acorns grow. Large and sucess- 
ful business establishments are often founded on n_odest 
beginnings. A hundred years ago Monsieur Louis 
Jacecard, a watchmaker who had learned his business in 
the Swiss center of the watch industry, lured by the 
spirit of adventure, and the promise of a new country, 
chose the frontier post of St. Louis as his field of oppor- 


tunity. Looking backward with optimistic foresight, he 
established himself in this small town and set himself 
the task of growing up with the community. 

{t was a small shop, and he conducted his business of 
selling, repairing and cleaning watches alone, but his 
thoroughness and integrity was soon established, and his 
clientele demanded an ever widening class of precious 
merchandise found in the jewelry shops of the day. 


N less than a decade, the business has grown to such 
F propurcions as to require an assistan* so in 1837, 
Eugene Jaccard, a nephew, journeyed to St. Louis and 
assumed charge of affair_. He moved the business into 4 
larger store. In 1845, A. S. Mermod, a cousin, entered into 
the partnership, to be followed, in 1847, by D. C. Jaccard, 
another relative, who also associated himself with the 


firm. 
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Silversmiths and goldsmiths 
are shown at work in the pic- 
ture at the right. The Mer- 
mod, Jaccard & King Co., by 
the way, have in one large 
showcase a display of silver 
amounting to over $50,000. 
This illustration shows part 
of the spacious workshop at 
Jaccard’s 



































By this time the firm was enjoying the business of the 
socially elite of the community, and its fame had ex- 


tended to distant parts of the country. In 1849 the shop 
was destroyed by fire, so the firm of E. Jaccard & Co. 
established itself in new quarters opposite the old 
Planters Hotel. Again in 1859 it was moved into what 
was considered “one of the most elegant establishments 
inthe West,” a new marble building at the corner of Olive 
and Fourth. Other business changes were made until 
1905, the company’s name was changed to Mermod, 
Jaccard & King Jewelry Co., with the late Goodman King, 
president; C. F. Mathey, vice-president; Richard O. Bolt, 
secretary; E. H. Mead and A. C. Stewart, directors. In 
1917, the business was established in its present quarters 
at Ninth and Locust Streets. 


NTERESTING as thehistory of the expansion of the 

firm may be, the story of the men associated with the 
Present business is more appealing. Joseph J. Sames- 
reuther, vice-president and general manager of the Mer- 
mod, Jaccard & King Jewelry Co. of today, got his start 
in the business forty years ago as an office boy, next 
serving as a clerk, then being given charge of the diamond 
department. Mr. Samesreuther still buys the diamonds 
for the firm, and from his rich experience he can tell 
Many an interesting story of sales made to celebrities. 
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The watch repair department 
illustrated at the left in the 
Mermod, Jaccard & King és- 
tablishment is noteworthy in 
many respects. Good light, 
ventilation and hygienic sur- 
roundings have always been 
the aim of the employers. 
Many of the watches brought 
in to be repaired are of the 
expensive type 


He remembers when Lillian Russell waited until she ar- 
rived in St. Louis to have stones mounted, how Maude 
Adams always made it a point of visiting the store when- 
ever she was playing a theater engagement in St. Louis. 
Mr. Samesreuther has seen many changes in the popu- 
lar designs of diamond jewelry. He has seen the vogue 
of pins pass from the pierced and scrolled brooch of the 
last century, through the beetle and butterfly stage, the 
sunburst, the half moon and horseshoe era, down to the 
present day of mirror and emerald cut stones, of the 
baguette and triangle in elaborate settings of platinum. 
Richard O. Bolt has been with the firm fifty years, and 
is now the manager of the manufacturing and repair de- 
partment, which employs about forty men. In this depart- 
ment solid silver articles are made and repaired, jewelry 
remodeled, new designs furnished and executed, and all 
the other work accompanying the watchmaker’s trade. 
John C. Estes, secretary, has been with the firm for 
over thirty years. In 1905 he was made head bookkeeper 
and superintendent. Bert Franklin, in charge of the 
ring department, can reminisce from his wide experience 
about the social affairs of St. Louis. Many times he 
was the first confidant of a newly engaged swain, when 
consulted as to the appropriate engagement ring to be 
given the intended bride. 
(Continued on page 37) 
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Louis Kramer, 

Hoboken, N. J., 

has one of the 

best corners in 
the city 


One of his show 
windows is shown 
at the right 





This window 

forms a straight 

line toward the 
entrance 


Both windows an 

about 36 inches 

above the side 
walk level 


How Kramer Builds Business 


Progressive firm of Hoboken, N. J., to increase advertising space about four times 


sey is Louis Kramer of Hoboken. The firm has 

been using 2500 lines of advertising a year but 
contemplates increasing the lineage to 10,000. The radio 
is now being used and cards in street cars will also be 
included in the scheme of advertising. Manufacturers’ 
dealer helps are used to advantage. 

“We use newspaper mats and window display mate- 
rial distributed by manufacturers,” said Mr. Kramer, 
“if they harmonize with our policy, but we do not use 
any of the cheap cardboard window signs which are so 
often sent out. Displays in our windows are of a gen- 
eral nature but we change them continually. We do 
not, as a rule, emphasize only one line. Our show win- 
dows are 9 ft. deep. One window is 6 ft. wide and 
another 3 ft. wide. The windows are about 36 in. above 
the sidewalk level. The curtains on the windows are of 
very heavy cloth. Thirty-two blue glass reflectors cast 
a perfect white light on the merchandise. We do not 
carry any side lines nor do we feature any special pat- 
tern of silver. We try always to give the public what 
it wants. A very active part of our business is the re- 
modelling and designing of jewelry mountings. 

“At one time we conducted an optometry department, 
but have discontinued this and now devote all our time 
to the jewelry business. We have also discontinued gold 
filled jewelry, but we find that low prices bring much 
business and that it is wise to have attractive merchan- 
dise at moderate prices and not to adhere entirely to 
the higher price merchandise. 

“Our location is one of the best corners in the city 
and that is one reason why we try to make our window 
displays as attractive as possible. We take back dia- 


Oy of the progressive retail jewelers of New Jer- 


monds in exchange for the full value provided the mount- 
ing is in good condition. We find this a profitable policy. 
We are strong believers in the efficacy of cooperative ad- 
vertising and think more of this should be done by the 
trade in general. I read but one trade paper and that 
is THE JEWELERS’ CIRCULAR. I go through the entire 
book and cut out the interesting pages. These are filed 
and make a very useful source of information to which 
we constantly refer.” 


yr teen} announcements by Kramer’s estab- 
lishment varied in size. One announcement featur- 
ing three special gifts for the bride from $9 to $65 was 
used in a space of 11 inches, double column. A special 
creation was a solid white gold ring richly engraved, 
set with a diamond and priced at $50; a thin model white 
gold wedding band set with diamonds all around was at- 
vertised at $65; a silver-plated service of 26 pieces in 4 
choice of popular patterns and with hollow handles wa 
priced at $9. The caption of this advertisement read 
“Three attractive gifts that are the most outstanding 
values in our store. You will note that prices strike a neW 
value-giving record.” 


IAMOND dinner rings were featured in an announce 
ment of three and one-quarter inches, double colum!. 
These rings were set with three diamonds in an 18 kt 
white gold and platinum mounting. “Our reason,” read 
another announcement, used in a space of four and ont 
quarter inches, single column, “for selling good jewelry # 
lower prices is because we buy for cash and sell for cash 
only.” Then were listed six makes of American watches. 
The firm in its advertising endeavors to inspire conf 
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The Kramer store 

interior is fur- 

nished with Amer- 

ican walnut fix- 
tures 


The show cases 
are 24 inches 
deep, 40 inches 
high an d 69 
inches long 


dence and to emphasize its reliability, as evidenced by the 
following copy used in a space of three inches, single col- 
umn: “Dependability—You can depend on us when you 
purchase a diamond ring or remount your old jewelry in 
a latest style setting in platinum or 18 kt. white gold or 
repair your watch. It will be the best quality and work- 
manship and, as usual, lowest-in-the-city prices.” 

The talking points and merchandising policy of the con- 
cern are convincing. 

Mr. Kramer, when asked what precautions were taken 
against pennyweighters and other jewelry thieves, said 
“One clerk waits on the customer and another watches 
closely from a distance.” 

The Kramer establishment is very attractively fur- 
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Each show case 


carries its own 
extra stock and 
boxes 


All wall cases are 

effectively illumi- 

nated with indi- 
vidual switches 


nished. The store is 20 ft. wide and 60 ft. long. The 
furnishings are of American walnut and the panels are 
diamond matched grain. The show cases are 24 in. deep, 
40 in. high and 69 in. long. They have panel bases and 
4-in. legs. Each case carries its own extra stock and 
boxes. The diamond department is located in front of 
the store. A modern repair department is located in a 
special room on one side of the establishment. Two 
watchmakers are constantly employed and have all the 
work they can do. As the watch benches face a large 
window ample light is afforded. The wall cases are ef- 
fectively illuminated and have individual switches. A 
central switchboard controls all the lighting. There is a 
separate switch for every four reflectors in the windows. 





Lhe Proper Mixture’s The Thing 


By Robert F. Nattan 


chemicals; some mix well and others do not mix at 

all. In fact, some when they are brought together 
hamper individual and collective efficiency. Smooth team 
work and its consequent resultfulness cannot exist where 
Men are ill-chosen or ill-mixed. One man will achieve 
Wonders perhaps by himself, unmixed, or when placed in 
congenial environment. 

Mix the hundred per cent achieving man with the wrong 
“ingredient” and the progress of the whole establishment 
will be hampered. Powdered sugar is a very harmless and 
much-sought commodity, but mix it with chloride of 
potash and you get an explosive compound. Iodine has 
helped you through many a bruise or pain, and turpentine, 
0, by itself, is curative and helpful in the arts, but mix 
these two in certain proportions and you will learn some- 
thing that may shock you. 


I ciemicate: said once that human beings are like 


OU can do a great many things with impunity with 
_ wood alcohol, but mix this with iodine and you will 
find another antagonistic meeting. Nitric acid, used ex- 
tensively for etching on glass, testing gold and many other 
purposes, won’t do much damage if handled by itself with 
common sense and care, but mix this with cotton rags and 
you know the result. 
You can gargle your throat with glycerine and find it 
a friend in need, but mix it with nitric acid and you never 
met a worse enemy. Fond mothers sprinkle the gurgling, 
chlickling babe with what is known as lycopodium, and 
the youngster kicks in glee. But bring this, by itself 
harmless powder, in contact with a flame and you cause 
another sensation. 


Care 
(Continued on page 88) 


O it is with humans. They don’t all mix well. 
must be used in mixing them. 
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Dame Fashion Considers a Summer Wardrobe 


By Isabelle 


HERE are certain specific costumes which are to 
be included in the modish woman’s summer ward- 
robe this year, and planned especially for wear with 

them are some beautiful new jewels. The costumes are 
those intended for travel, sport, formal afternoon wear 
and informal evening wear. For summer time, the for- 
mal afternoon gown is quite new while for the evening the 
informal occasion is growing in importance. Chosen from 
one representative wardrobe, the following costumes, their 
jewels and accessories, make a delightful and typical 
selection. 


OR travel 

there is in this 
wardrobe a skirt- 
and-coat suit of 
navy blue basket 
weave combined 
with the blouse of 
beige and _ blue 
checked crepe. As 
a change for wear 
with the suit there 
is also a_ tuck-in 
blouse of pale beige 
with self trimming 
of large lapels and 
jabot. The idea of 
keeping the same 
beige ground for 
both blouses is a 
clever one, for the 
jewels and acces- 
sories may thus be 
blended with either 
waist. A choker 
necklace of gold 
plates and _ jade 
beads follows a 
pattern after the 
Aztec motif and it 
can be found in all 
gold or silver with 
globes of the metal 
to replace the jade. 
The coat of this 
suit is the accepted 
t h r e e- quarter 
length, convenient 
for wear beneath 
an extra top coat 
of fleece or tweed. 
There are  orna- 
ments for hat and 
dress, a watch and 
a fitted handbag to 
complete the en- 
semble. 





CON VER- 
TIBLE com- 
posite costume for 
sports wear is 


M. Archer 


worth its weight in gold to the follower of country club 
games and the enthusiastic sports spectator anywhere. Its 
main standby is a frock of fine white flannel. Over this 
may be worn a short jacket of black corduroy with brags 
buttons or a red flannel blazer without any buttons. Both 
of these smart coats are included in this typical wardrobe, 
For wear with the flannel dress and the corduroy coat, 
there is a small black hat of silk braid. When the red 
jacket is used a white straw hat with red facing is chosen, 
The jewels, like the hats, are interchanged according to 
the color note 
given to the cos- 
tume by the top 
jacket. A long 
necklace of faceted 
black onyx, pen- 
dant earrings and 
a huge finger-ring 
holding black onyx, 
carry out the black 
and white scheme 
with the corduroy 
jacket. A_ short 
choker of red coral 
and a pair of 
bracelets to match 
in both material 
and design are 
finished for a com- 
plete jewelry en- 
semble. A pair of 
looped earrings are 
also carried out in 
these beads of red 
coral. This costume 
shows the new 
trick of blending 
two materials of 
the same color or 
the same material 
in two colors to 
make a new compo- 
site costume, a 
style note worth 
watching. 


i OKING 
through the 


typical summer 
wardrobe it is in- 
teresting to note 
the varying types 
of jewelry which 
are considered ap- 
propriate by the 
modish woman for 
the different times 
of the day. In the 
illustration 
is shown a gown 
of flowered georg- 
ette for formal 
wear during 
(Continued on page 88) 
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Paris Predicts _ 
the Fashion Trend 


Advance Information Points to Vogue for Use of Red 
Gems in Jewelry This Autumn 


DVANCE information, obtained from three 
A prominent jewelers of Paris, includes a fashion 
note for future months, to the effect that red 
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variation from 
the usual watch 
bracelet. It 




















jewelry of all types is 
slated for a big success. 
Paris jewelers are col- 
laborating with the 
dressmakers, who at the 
present moment are al- 
ready showing gowns 
and accessories for au- 
tumn wear, and who 
prophecy a vogue for 
the deep dark reds that 
Chanel has made fa- 
mous. 

It is evident, from a 
search of the Paris 
shops made following 
this announcement, that 
red is even now estab- 
lished more firmly than 
afew months ago. It is 
no longer classed among 
less expensive’ types, 
but is now included in 
the showings that in- 
clude diamonds and em- 
eralds. Rubies, of course, 
have always been prized, 
but neither rubies nor 
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The larger portion of the 
bow-pin is of crystal with 
loops and loose ends, all edged 
with diamonds and a large 
single garnet forming the loop 











New type of watch-bracelet, consisting of 
bands of diamonds, onyx and red enamel 
with tiny watch face in the center, and 

on the wrist by narrow platinum 


band 


their near rela- 


tions have had 
the fashion im- 
portance that 


they now rate. 
Red enamel, for- 
merly relegated 
to cigarette boxes 
and costume 
jewelry, is now a 
neighbor of the 
diamond. 
Researches made 
by craftsmen to 
reproduce the fine 
coloring of old 
Chinese and In- 
dian enamels has 
resulted in some 
beautiful 
pieces of work. 





HERE is an 
example in a 

of watch 
is a Paris 


type 
that 


is really only half. j.. - - 
a bracelet—at t+ 

decorative band * 
of diamonds, 
onyx and red 
enamel, in geo- 
metric design, 
with the tiny 
watch face in the 
center, that is 
held on the wrist 








“Denner ring of masculine design, fully 
one-half inch in center and graduated 
. toward palm of hand. Central space 
is incrusted with large diamond and 
is covered with small rubies in flat cut 


fe 





by a narrow platinum band. 
This half-bracelet is a solid 
piece, slightly curved to fit 
the contours of the arm. 

Boucheron makes a hand- 
some dinner ring, that is al- 
most masculine in design, 
and which follows the gen- 
eral proportions and shape 
of a man’s ring. It is fully 
half an inch wide at the 
center-front, and is gradu- 
ated to a narrower width 
toward the palm. Its entire 
surface—save the central 
space, in which is incrusted 
a large faceted diamond— is 
covered with small rubies in 
flat cut. 





A modern copy 
of old- fash- 
toned jewelry 


BOW-PIN that is 
seen frequently on 
Paris evening gowns makes use of a combination of dia- 
monds, cloudy crystal and garnets in a design that had 
its origin with Fontana. The larger portion of the bow 
is of the crystal, with loops and loose ends all edged with 
small diamonds and with a single large garnet forming 
the knot. This bow is worn either on the shoulder strap 
or used as a buckle at the center front of a narrow tailored 
belt. 





meeps 1929 or 1899 models, your jewelry should 
be old-fashioned—according to the advice of a number 
of Paris jewelers. The gay nineties, the period of fanciful 
clothes, contributed some of the loveliest jewelry fashions 
of our time, so they claim, and further add that modern 
women would do well to copy the jewels their mothers 
wore. Modern copies of old-fashioned jewelry are a big 
success in Paris. There are any number of small shops, 
dealing in antique jewelry, who declare that the largest 
portion of their business is making copies of old jewelry 
and adjusting them to modern dress, according to a writer 
for the National Jewelers’ Publicity Bureau. 
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FOUNDED 1867 


BRANCH OFFICE: 





Style +1215—A charming 30” sautoir of small uniform pearls 
with groups of simulated crystal beads. Finished with a large 
SN STUN HI oo ok on doo eae ees cee esenccseed $6.00 


MAIN OFFICES AND SALESROOMS: 


Subject to Standard Trade Discount 


ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CQO., 





236 WESTMINSTER STREET, PROVIDENCE, R. I. 


PACIFIC COAST: FRED L. LEE & CO., 704 MARKET STREET, SAN FRANCISCO, CAL. 
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FOUNDED 1867 


607 FIFTH AVENUE, NEW YORK, N. !. 
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One Hundred Years Ago and Now 


(Continued from page 29) 


HE Jaccard firm captured seventeen medals at the 
a Louis World’s Fair, in competition with foreign 
and domestic exhibitors of everything from diamonds to 
stationery and engraving. The silver made in the 
Jaceard factory, designed by Freeman A. Durgin, dis- 
played at the Louisiana Purchase Exposition was bought 
by the board of managers of the Exposition and presented 
to the president, the late David R. Francis. The display 
at the World’s Colombian Exposition was the admiration 
of all the visitors and brought orders from all over the 
world to the firm. Linn Paine, 
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the old, with its traditions and romance, entering into a 
new life, just as eager to serve the next century of 
St. Louis even more splendidly than it has been served in 
the past, lies ahead. , 

The policy of Jaccards is service. “The foundation of 
our business,” according to Mr. Bolt, “is service to our 
customers. Through all these years, they have known 
that when they purchase at Jaccard’s, the organization 
stands back of the purchase and is able to take care of 
it—not only to guarantee quality, but to keep it in order. 
The facilities with which to 
serve and the ability to do this— 





for many years with the firm, —_— : 
recalls the day when Mr. Durgin 
was recognized as the master 


« « JACCARD’S 100TH ANNIVERSARY <- - 


CELEBRATED IN AN ENTIRELY NEW STORE INTERIOR 


both are ours and are the rocks 
upon which our structure 





silversmith of the United States 
before he had_ reached his 
twenty-first birthday, and whose 
silver graced the tables of the 
foremost families of the Missis- 
sippi Valley. fi 


HE pages of an old Jaccard 

ledger tells the social his- 
tory of the early days of St. 
Louis. The first entries are in 
French, and not until 1842 do 
the entries ‘appear in English. 
Without going into this personal 
history it may be interesting to 
quote some of the sales made by 
this firm in its early days. 

Some of these entries will 
give an insight into the per- 
sonal demands of the socially 
prominent of the times: 

Une bague diamant, $35; une 
bague alliance avec la gravure, 
$5.50; une epingle, $7; un 
crayon en or, $8, appear in some 















stands.” 

F. M. Mayfield, the president 
of the company, emphasizes the 
same point in stating, “We have 
a duty to perform in protecting 
all who come here to purchase. 
Our education of 100 years has 
kept up-to-date, and we see to 
it that the customer receives 
exactly what he believes he is 


The Centennial 
Celebration 


mehr et oe purchasing. It is a cardinal 

isiowed «curry. of principle with us: The customer 
kt oe nn se is right.” 

ae rai With such high ideals coupled 

comay ob@n ke ome with progressive methods of 


: 


merchandising, this firm was 
bound to succeed. There is no 
surprise in its survival for a 
hundred years. 


i 
i 
2 
} 





O tribute to this firm’s 
iyi and character would 
be complete without a 

word or two as to its present 
methods. With Service as the 
leading characteristic of its 
policy, the merchandising meth- 
ods follow modern lines. Con- 








of the early pages of the ledger. posing 
Some of the other entries JACCARDSD reese: 
show the variety of merchan- L pies 


dise demanded at the time: 

One entry recalls the custom 
of wearing the hair of a loved 
ove in a locket, “setting hair in a heart, thirty-seven 
cents.” Others include a silver tumbler, gold and jet 
necklace, silver clasp, a pair of silver butter knives, gold 
pencils, snuff boxes, gold cross and heart, gold buckle, 
with dove and gold chain, hair bracelet with gold clasp, 
two silver arrows, music box with two airs, another with 
eight airs, an article of supreme excellence at the time, 
patent rising watch, double case gold watch, necklace in 
coral, bracelets and necklaces of imitation pearls—show- 
ing that imitation pearls and jewels were as much a part 
of the vogue in 1830 as it is in the present age, silver 
candlesticks and snuffers, English patent watches, jet 
jewelry, a diamond to cut glass, silver spectacles, watch 
crystals, silver thimbles, and others. 


ITH its centennial celebration the firm of Mermod, 
Jaccard & King, not only look with interest upon a 
dead past, but upon its resurrection into a living future: 
A new business of the present, retaining all the good of 


Commemorating a century of achievement 


sistent advertising, with “Style” 
appeal as its newest keynote has 
been conspicuously successful 
in building up the business. 

Newspaper space is used regularly, three or four times 
a week. The usual space runs to 125 lines, with special 
events being exploited in larger spaces, as the need arises. 

The regular run of copy is always illustrated with cuts, 
sometimes illustrating the piece of merchandise featured, 
and sometimes illustrating the idea presented. This type 
of advertising is found effective in building up prestige 
and good will through its style appeal. Occasionally, a 
low-priced article is advertised in order to secure a vol- 
ume of sales, and to introduce the firm to new customers. 

Direct mail advertising has its place in the advertising 
campaign of every successful jeweler, and Mermod, 
Jaccard & King are consistent users of direct mail ad- 
vertising. With the monthly bills rendered to customers 
an enclosure, usually advertising some special item, is 
inclosed. There are about 40,000 names on their mailing 
list, including live customers and prospects. 

(Continued on page 39) 
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JACCARD'S 100TH ANNIVERSARY 
Celebrated with an entirely new store interior 





Celebrated with an entirely new store interior 
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THE YEAR JACCARD'S WAS FOUND- 
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Jaccarp’s 1OOTH ANNIVERSARY 








Jaccarnd’s [001TH ANNIVERSARY 
Celebrated with an entirely mew store interior 
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100TH ANNIVERSARY CELEBRATION’ 








Ads occupying uniform space of 9 inches, double column, used by Jaccard’s, St. Louis, Mo., featuring their 100th anniversary 


One Flundred Years Ago And Now 


(Continued from page 37) 


RECENT piece sent out by this firm was a four- 
page folder featuring “Monogram” Bridge Cards. 
Page one carried a sample of the card, inserted in a slot in 
the page, and on pages two and three showed samples of 
score cards available with the buyer’s monogram, while 
page four carried a general advertisement of the store. 
A bi-monthly magazine, “Modes and Manners,” a syndi- 
cated advertising medium, is the store’s house organ. 
This magazine has a circulation of 27,000. It contains 
local news and features of interest to the better classes 
of the vicinity. On the average, each issue carries about 
half of its pages showing local advertising of the firm, 
copy being furnished by the various departments of the 
store. 


NE of the interesting features of the Jaccard ¢en- 

tennial celebration is a series of advertisements <on- 
trasting the life in America a hundred years ago with 
that of today. One advertisement pictures a letter sent 
from St. Louis to Boston, which cost 25 cents for postage, 
paid in cash, as the adhesive stamp had not yet been in- 
vented. Contrasted with this charge for a letter that 
took many days in transit by stage coach and post horses 
was the modern air mail delivery at a cost of only a nickle. 


Another advertisement contrasted the cigarette lighters 
of today with the lucifer match that sold for $5 a box, 
a new invention first commercially produced the year 
Jaccard’s was founded. 


In the display windows a series of paintings picturing 
interesting features of a century ago were displayed, pic- 
tures painted exclusively for this anniversary celebration. 
But more interesting from a popular point of view was 
the collection of old jewelry, watches and silver loaned 
by customers of Jaccard’s for the anniversary opening. 
These antiques were not only interesting because they 
showed the types and styles in vogue a hundred years 
ago, but because they were shown together with modern 
modes, some of which show a striking trend towards the 
older types of our ancestors. 


A two million dollar exhibit of diamonds was another 
anniversary feature that attracted the public. 


One of the features of this 100th Anniversary celebra- 
tion was a banquet given by the firm, which was attended 
by 60 distinguished guests, including the Governor of 
the State and the Senator of the district. 


Jaccard’s 100th Anniversary was “celebrated with an 
entirely new store interior.” 





“Dealer Helps and How to Use Them’’—Is the title of an interesting article which will 
appear shortly. This article is being written by one who has had much experience in 
promotion work and should prove helpful both to the manufacturer and retailer. 


“Putting Up a Store Front’”—An article showing how the jeweler can make more 

-money by making his establishment more inviting. This article will tell the jeweler 

how to modernize his store and will be illustrated by a number of attractive store fronts 
of varied design to fit different needs. 
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July Anniversaries 


1. Dominion Day: Canada. 

4, Independence Day. 

24, Pioneers’ Day: Utah. 

25. Occupation Day: Porto Rico. 


Admission Dates of States 


3. Idaho, 1890. 

10. Wyoming, 1890. 

26. New York, 1788. 

27. Alaska (organized), 1868. 


Symbols 
REMUS o5 wisib.setoeicaiss 60S wre Ruby 
GD: vx oe seers evnvsewss Beryl 
ES ra Humiel 
ME POOOEND 6c cs ccccccsccedens Paul 
Degiacal Sign ......... Scene Sale e Leo 
Metral Color ...5 6.0.5. dtatatotes oo. deed 


July Slogans 


Special Sales Events to Boost Summer 
Volume. 
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Suggestion for Silver Advertisement 
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MERCHANDISING 


CALENDAR 
JULY 


Written expressly for THB JEWSLERS’ CIRCU- 
LAR. by A. B. Edgar 


Birthstone—Ruby 
Flower—W ater-Lily 


‘‘July gives her fortune and fame 
If amulet of rubies bear her name.’’ 








Summer Merchandising 


EWELERS should not allow the gen- 

eral disinclination to buy jewelry in 
summer prevent them from merchandis- 
ing their summer merchandise. It must 
be remembered that many people are 
away on their vacations, or are fever- 
ishly preparing to migrate to pleasure 
resorts and country places. Nor should it 
be forgotten that many people have pur- 
chased in advance many of their sum- 
mer needs. But these conditions do not 
mean that there should be the usual sum- 
mer slump in sales. 

If summer merchandise is properly 
merchandised in summer the resulting 
sales will come as a surprise to some 
jewelers, especially to those who do not 
prepare regularly a summer campaign in 
order to keep up their volume of mer- 
chandise movements. The needs of the 
summer season should be carefully 
studied with an eye on the possibilities 
of increasing sales. 

What merchandise is needed in summer 
that the jeweler can supply just as read- 
ily as other merchants? 

How can this merchandise be pre- 
sented in such a way as to get the peo- 
ple to come to the jewelry store for it? 

A glance through the Appropriate Sell- 
ing Events listed on this uage should give 
the jeweler the answer to the first ques- 
tion. The type of merchandise mentioned 
in this list is carried by most jewelers. 
It can be added to extensively. The va- 
rious lines suggested may be enlarged to 
a considerable extent. There is much of 
the jeweler’s stocks that can be pre- 
sented in a special way as “Summer Ne- 
cessities and Summer Comforts.” 


July Merchandising Plans 


ge jeweler will profit greatly from a 
study of the summer merchandising 
methods of other merchants. One of the 
first things he will notice is that the 
summer merchandise is presented as the 
“need of the hour.” The lines selected 
for exploitation are the needs of the 
moment. The timeliness of the merchan- 
dise offered is very apparent. 

The next thing he wil Inotice is that 
the merchandise is offered to fill a want, 
to supply a need for the pleasure or com- 
fort of the public. 

These two things are the basis of the 


™ 















Appropriate Selling Events 


UBY Birthstone Campaign. 
Sport Novelties and Accessories. 
Sport Trophies and Prizes. 
Silver for Summer Entertaining. 
Water Sets; Iced Tea Sets; Lemonade 
Sets; Summer Drink Sets. 
Serving Trays. 
Toilet and Manicure Sets; Vacuum Bot- 
tles; Overnight and Week-End Bags. 
‘Binoculars, Magnifying Glasses, ete. 
Cameras and Camera Supplies. 
Electric Fans; Hand Fans. 
Vanity Cases, Compacts, Toilet Sets. 
Excursion and Picnic Accessories. 
Vacation Accessories. 
Electrical Appliances for Summer Com- 
fort. 
Inexpensive Wrist Watches; Compasses. 
Summer Merchandise Sales. 
Vacation Diamond Sales. 


A Cool Store 
HE jeweler should see that his store 


is cool and comfortable in summer— 
and advertise the fact. 





VACATION 
NEEDS - 
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(Continued on page 87) 
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which was designed 


THE JEWELERS’ CIRCULAR 


ee PN Re a A at IED AED AMT sw 





43 


‘ond made by Omar 
Ramsden during: 
1928 and 1929 


Improvement Noted in London Diamond Market 


American Buyers Now in Europe—Prices Remain Firm—Many Exhibitors Reserve Space for 
Birmingham Section of 1930 British Industries Fair 


LONDON, June 10.—This is the month 
that American diamond buyers of impor- 
tance are expected in Europe, and since 
the available shipments of rough dia- 
monds continue on a restricted scale it is 
hardly likely that prices for the polished 
goods will be any easier for the buyer. 
Business in diamonds is now brisker, the 
season now being well into its stride 
with manufacturers and retailers find- 
ing demand on a broader basis. With 
the election finished with, the market 
undoubtedly will become more settled. 
Diamond merchants are quite satisfied 
with the way business is shaping. Backes 
& Strauss of Kimberley House, Holborn 
Viaduct, informs THE JEWELERS’ CIR- 
CULAR that diamond trade is improving. 
“The market has on the whole shown a 
livelier aspect in the last few weeks and 
the steady demand for practically every 
size has been very encouraging,” said a 
member of the firm this week. “The 
London season is now in full swing and 
manufacturing jewelers and retailers 
are all fairly busy, and although there 
is no doubt that the impending election 
is hampering business somewhat, trade 
on the whole is not unsatisfactory. There 
is no change of any importance to re- 
cord regarding prices, which remain at 
the same levels as for some time past, 
but it is generally felt that with the 
advent of many important American 
buyers early in June, rates will tend to 
harden. Exceptional strength is still the 
feature of large, fine stones, and any- 
thing of good quality over three carats 
commands very high prices and there is 





no prospect of rates becoming cheaper 
while the rough output remains so lim- 
ited and the demand so general.” 

* * * 

Some interesting chapters telling how 
he bought the first big diamond in South 
Africa for “ten cows” and acquired the 
famous Randfontein with its seven miles 
of gold reef for a few thousand dollars 
are contained in the life of Sir Joseph 
B. Robinson, the multi-millionaire and 
pioneer, just published by Simpkin Mar- 
shall under the title, ““Memories, Mines 
and Millions.” Leo Weinthal has edited 
the memoirs, which portray the charac- 
ter and business acumen of one of the 
most famous of the men who had faith 
in the gold and diamond bearing prop- 
erties of South Africa. Sir Joseph drove 
a hard bargain in business, but his vision 
was almost uncanny. In face of all ex- 
pert advice he bought up cheap scores 
of farms, including the Randfontein, and 
enormous wealth came to him. He re- 
peated his Kimberley diamond land suc- 
cesses in the Transvaal. His discovery 
of diamond fields came at sunrise one 
day. Amid much excitement his men 
came running to him with a large dia- 
mond. His offer of “ten cows” for the 
stone was accepted, and other precious 
stones were brought in every day after 
that. His first batch of diamonds was 
shipped to Europe at a time when the 
whole of Kimberley could be bought for 
around $30,000. Since those pioneer days 
South African diamond and gold prop- 
erties have netted something like $7,000,- 
000,000. It was in 1922, of course, that 


a peerage was offered to Sir Joseph as 
a reward for his work in opening up 
South Africa,. but the proposed honor 
was subjected to considerable criticism 
in the House of Lords. Soon afterward 
Sir Joseph sold up his collection of old 
masters and went back to South Africa 
to end his days. 
OK ok * 

It is reported from Birmingham that 
already 60 per cent of available space 
at the 1930 British Industries Fair (Bir- 
mingham Section) has been let. One- 
fifth of the exhibiting firms have taken 
advantage of the opportunity offered to 
rent stands for five consecutive years. 

* * * 


Retail jewelers this side have long 
found high quality ceramic goods of dec- 
orative and utility value in the home a 
profitable side line in their gift section 
and the opinions of the Staffordshire 
ceramists who are just back from their 
American tour are not without interest 
to the trade here. President W. J. Gard- 
ner, English Ceramic Society, says that 
while the American ceramists produce 
ware on the mass production basis, there 
is not the scope there for the develop- 
ment of individuality in design and 
craftsmanship as in the Staffordshire 
potteries. The English visitors found 
many new features of a labor saving 
character, and the general standard of 
craftsmanship high, but, according to 
most of them, Staffordshire can still turn 
out the better ware. Less attention to 





- (Continued on page 88) 
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tention of jewelry 
merchants. This 
illustration shows 
a part of the old 
jewelry displayed 





Russian News Notes 





Professor Palchinsky Shot for Alleged Counter-Revolutionary Activities in Soviet Platinum 
Industry; Other Accused Sentenced—Rare Jewelry Smuggled Out of Russia by Former 
Latvian Minister—Irregular Practices of Selling to Foreigners Exposed by a 
Moscow Newspaper—Kieff Factory Enters Soviet Clock and 


OT many details of the counter-revo- 

lutionary plot, said to have been un- 
covered in the Soviet platinum and gold 
industry, have been so far given out by 
the Soviet authorities. It is, however, 
known that the aims of the plot, as 
charged by the GPU, or the Soviet State 
Police, included “overthrow of the Soviet 
power, with the aid of foreign interven- 
tion, and the re-establishment of capital- 
istic regime in thé country.” 


N. K. Von Mekk, A. F. Velichko, and 
P. A. Palchinsky were found to be the 
three chief leaders of the plot. the first 
two charged with complicity in an allied 
counter-revolutionary organization in 
the department of Soviet transport. Pro- 
fessor Palchinsky was held responsible 
for the plot in platinum and gold fields. 
All three were sentenced to die, and the 
Sentence was carried out. 


Professor Palchinsky was a member 
of the Kerensky cabinet, holding in the 
summer of 1917 the portfolio of trade 
and. industry. During the Bolshevik 
revolution he was among the chief offi- 
cers commanding the defense of the 
Winter Palace. Later he worked with 
the Bolshevik authorities in the task of 
Russia’s reconstruction. It is said that 
he gained so much confidence among the 
Soviet leaders that in 1922 he was given 
the honorary title of “Hero of Labor.” 


Watch Industry 
By ALBERT PARRY 


His connection with the gold and plati- 
num industry is not stated very clearly, 
but it is reported that he was a member 
of the faculty of the Leningrad Mining 
Institute. After the news of his arrest 
and death became known, the students 
of the Institute were called to a general 
meeting where a resolution approving 
the actions of the State Political Police 
in the case was proposed and carried. 
Similar meetings were called and simi- 
lar resolutions were accepted in univer- 
sities and factories of other Soviet cities. 


ee ee 


The first news of the alleged counter- 
revolutionary activities in the Soviet 
platinum industry was made _ public 
about a month before the death sen- 
tences had become known. Accusations 
against a group of engineers and other 
employes at the Issovsky platinum 
mines were brought during the proceed- 
ings of the third annual convention of 
Ural engineers and technicians at Sverd- 
lovsk (formerly Ekaterinburg). It was 
charged that the Issovsky platinum en- 
gineers had wilfully stopped the work 
of three big American-built platinum 
dredges under the pretense of repairing 
the machines. Domenoff, the technical 
director of the Uralplatina State Trust, 
and Kchorzhevsky, an employe at the 
Issovsky mines, pleaded guilty of eco- 


nomic counter-revolution. This first 
news was published in THE JEWELERS’ 
CIRCULAR of May 9 last. 

It is now stated by the Soviet authori- 
ties. that most of the platinum plotters 
have been sentenced to serve various 
periods of time in the Soviet penal insti- 
tutions known as “camps of concentra- 
tion.” 

* * * 

The Soviet and Latvian newspapers 
still discuss the case of Osols, the for- 
mer Latvian minister to Moscow, and of 
the rare jewelry he has recently tried to 
smuggle out of Soviet Russia in his dip- 
lomatic baggage. The discovery was 
made by the Latvian custom house men 
at the Soviet-Latvian border. The first 
suit-case of the minister, who was on 
his way from Moscow to Riga, yielded 
ancient gold crosses, gold chasubles set 
with diamonds, also crystal-glass plates 
and dishes heavily inlaid with gold. A 
hand-grip contained six kilograms of 
rare silverware and silver jewelry, also 
two kilograms of valuable gold jewelry. 
The unusual wealth of the first suit-case 
and the hand-grip led the customs men 
to make a more careful inspection of the 
rest of the diplomat’s luggage. Many 
more valuable antique pieces of jewelry 
as well as some rare Russian paintings 





(Continued on page 8&8) 
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WATCH BRACELETS AND CLASPS 


The tariff rate on watch bracelets and 
on galalith bead clasps is lowered in a 
decision by the Customs Court sustain- 
ing protests of Black, Starr & Frost 
and Kerpin Brothers. The bracelets 
were taxed by the New York collector 
at the rate of 80 per cent ad valorem, 
under Par. 1428, Act of 1922. The court 
fxes duty at 60 per cent ad valorem, 
under Par. 399. The clasps were as- 
sessed at 60 per cent ad valorem, under 
Par. 1403, and the court finds that they 
should have been assessed at 55 per cent 
ad valorem, under Par. 348, Act of 1922. 


WaTCH CASES 





Certain watch cases, imported by Lord 
& Taylor, New York department store, 
were assessed by the collector at the 
rate of 80 per cent ad valorem, under 
Par. 1428, as jewelry. The Customs 
Court, granting a protest of the store, 
finds that these cases should have been 
assessed at only 45 per cent ad valorem, 
under Par. 367, Act of 1922, as watch 
cases. Chief Justice Fischer writes the 
opinion in this case. 


TOILET SETS 


Toilet sets, consisting of a brush, 
mirror and comb, and other sets, con- 
sisting of a brush, mirror, button-hook 
and shoe-horn, were the subject of a 
controversy which the Customs Court 
has determined in favor of the Sunrise 
Co, and Saks & Co., of New York. Duty 
was levied by the customs appraising 
officers, upon these sets, at the rate of 
60 per cent ad valorem, under Par. 399, 
Act of 1922, as plated metal articles. 
Claim was made that the articles should 
have been classified for tariff purposes 
as separate entities. The court finds 
that the brushes should have been re- 
tumed for duty at 45 per cent ad 
valorem, under Par. 1407, as brushes not 
specially provided for; the mirrors at 
the rate of 50 per cent ad valorem, under 
Par. 230; and the button-hooks, combs 
and shoe-horns, at the rate of 60 per 
cent ad valorem, under Par. 399, as 
Plated metal articles. 


WaTCH MOVEMENTS 


a 








M. Schussler & Co., of San Francisco, 

ve won a case before the Customs 
Court involving the tariff status of cer- 
tain imported watch movements. These 
movements were assessed by the collector 
at the rate of 45 per cent zd valorem, 
under Par. 367, Act of 1922, as parts 
of watches, They were claimed dutiable 
at the rate of $3.50 each under the pro- 
Mision in said paragraph 367 for “watch 
Movements * * * having 17 jewels and 
adjusted to temperature.” It was not 
disputed that. these watch movements 
Contained 17 jewels, the only question 
for determination by the court being 
mether or not they were adjusted to 
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temperature. In passing upon this 
claim, Chief Justice Fischer, of the 
United States Customs Court, writes: 

“The testimony, which is uncon- 
tradicted, fairly establishes this claim. 
Plaintiffs’ witness stated that he was 
engaged in the watch business for 20 
years; that it is part of his duties to 
inspect watches to ascertain whether or 
not they are adjusted to temperature; 
that the articles involved herein showed 
that the balance wheel consisted of two 
metals fused together which is the de- 
termining factor that the movements 
have been adjusted to temperature. 

“On the established facts we hold the 
watch movements to be properly dutiable 
at the rate of $3.50 each under said 
paragraph 367 as containing 17 jewels 
and adjusted to temperature, as alleged 
by plaintiffs. The protest is therefore 
sustained and the decision of the col- 
lector reversed.” 


SMOKERS’ ARTICLES 


Overruling a protest of Black, Starr 
& Frost, New York, the Customs Court 


finds that certain cigarette boxes and* 


lighters, with small silver. clocks, con- 
taining movements having more than 
four jewels in the escapements, were 
correctly taxed by the customs officers 
as follows: the boxes and the lighters 
at 60 per cent ad valorem, under Par. 
1454, Tariff Act of 1922; as smokers’ 
articles and the clocks at the rate of $4 
each and 45 per cent ad valorem, under 
Par. 368, Act of 1922. Claims for duty 
at $3 each and 45 per cent ad valorem, 
under paragraph 368, are set aside by 
the court in an opinion by Judge Young. 


MOTHER-OF-PEARL BEADS _ 


The Customs Court has just rendered 
a second decision on the classification of 
mother-of-pearl beads, imported by the 
F. Murray Hill Co. and Rosenberg & Co., 
New York. These beads were assessed 
by the collector as jewelry at 80 per cent 
ad valorem, under Par. 1428, Tariff Act 
of 1922. Claims were made for duty 
under Par. 1403, the bead paragraph, at 
either 35, 45 or 60 per cent ad valorem. 
In a decision rendered last January the 
court ruled that these beads were duti- 
able at 60 per cent ad valorem, under 
Par. 1403. In the ruling just announced, 
the court reaffirms its previous ruling 
holding these beads dutiable at 60 per 
cent ad valorem, under Par. 1403. Judge 
Sullivan writes the opinion. 

In another decision, sustaining pro- 
tests of Friedman & Co., the La Perfec- 
tion Pearl Necklace Co. and F. Murray 
Hill & Co., Inc., certain mother-of-pearl 
beads, taxed at 80 per cent ad valorem, 
under Par. 1428, Act of 1922, are held 
dutiable at 35 per cent ad valorem, under 
Par. 1403. 

Sustaining protests of Friedman & 
Co., the Customs Court concludes that 
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certain beads, invoiced as “FAM,” taxed 
upon entry at the rate of 45 per cent 
ad valorem, should have been assessed 
at only 35 per cent ad valorem, under 
Par. 1403, Act of 1922. 


CLOcK CASES WITHOUT MOVEMENTS 


Chief Justice Fischer announces a 
ruling in favor of the J. B. Hirsch Co., 
to the effect that certain imported clock 
cases, without movements, should have 
been assessed by the collector at the rate 
of 45 per cent ad valorem, under Par. 
368, Act of 1922, rather than at the rate 
of $3 each and 45 per cent ad valorem. 








A Study of Retail Distribution and 
Marketing 
(Continued from page 27) 








distribution complicates the problem of 
efficient business administration and 
gives rise to a certain amount of dis- 
trust among the consuming public. 

Whatever the facts that will be de- 
veloped by the Department and whatever 
the suggestions it can make to lessen 
the evils that have developed by the 
confusion that has resulted from this 
era of change in the foundations of the 
business world will be received with in- 
terest by all industries. They will be 
especially important to the jewelry trade 
wherein the success of the independent 
merchant is so important to the success 
of the industry as a whole. 








G. H. Niemeyer Elected First Vice- 
President of the Jewelers’ 
Security Alliance 


At the regular monthly meeting of 
the executive committee of the Jewelers’ 
Security Alliance held in New York on 
June 14, Gustav H. Niemeyer of Handy 
& Harman, Inc., was elected to fill the 
office of first vice-president, the vacancy 
caused by the death of Hayden Hestis 
Butts. Emil W. Kohn of Theo. A. Kohn 
& Son was elected a member of the ex- 
ecutive committee to fill the vacancy 
caused by the resignation of Prentice 
Luckey. In the same session a memorial 
for the late Mr. Butts was adopted and 
an engrossed copy ordered sent to his 
widow. 

The Alliance authorized the payment 
of a reward to Sheriff W. P. Butler, 
Pulaski, Tenn., who aided in the arrest 
and conviction of Gilbert Murray, who, 
through sneak theft, entered and robbed 
the store of the E. H. Murray Jewelry 
Co. of $120 in merchandise on Oct. 7. 
Murray was given a sentence of three 
years. 

The committee also admitted 33 new 
members in Class B and two transfers 
from Class A to Class B. 
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Importers Win Pearl Test Case 


Pearls, Temporarily Strung Declared to Be Dutiable at 20 Per Cent by Customs Court and Are 
Not to Be Classified as Beads as Contended by Treasury Department 


One of the most important tariff de- 
cisions that has been rendered of recent 
years as far as the jewelry and pearl 
trades are concerned, is that handed 
down by the United States Customs 
Court (First Division), last week, hold- 
ing that pearls temporarily strung on 
sik or cotton strings, are dutiable as 
“grilled pearls unstrung” at 20 per cent 
ad valorem, under Par. 1429, of the pres- 
ent Tariff Act and not at 35 per cent 
ad valorem as “beads” not specially pro- 
vided for under Par. 1403. The last 
classification was that under which the 
merchandise had been assessed by the 
collector. The collector’s decision prac- 
tically upset the entire pearl trade 
because it seemed to have reversed the 
principle acquiesced in by the govern- 
ment for many years, though founded on 
recent decision in the West. 

As told in THE JEWELERS’ CIRCULAR 
at the time that the matter first came up, 
a test case was to be made of the action 
of the collector and this came up on 
the protest of Julius Raunheim, Inc., an 
importer of New York. The protest was 
heard by ‘Judges McClelland, Sullivan 
and Brown of the Customs Court, and 
the opinion by Judge Sullivan rendered 
last week, in effect, decides that genuine 
pearls drilled and temporarily strung 
for convenience and safety are dutiable 
under the gem clause (Par. 1429), as 
pearls not set or strung and not as beads 
under Par. 1403; that the term “strung 
pearls,” as understood in the jewelry 
trade, refers to a complete article of 
jewelry and does not include pearls tem- 
porarily strung; that real pearls im- 
ported, strung on temporary strings of 
about three or four inches in length, tied 
together in bunches and hanks, restrung 
and set for permanent use after im- 
portation, are not “set or strung” within 
the meaning of Par. 1429, nor are they 
commercially known as “beads” as pro- 
vided for in Par. 1403. 

The testimony brought out in this case 
showed that for a period of 25 years, 
after the question had been raised in 
1905, and under the Tariff Acts of 1897, 
1909, 1918 and 1922, up to date in the 
decision in the Andrews case, the Fed- 
eral government and its officials had 
acquiecsed in the principle that merchan- 
dise of pearls temporarily strung or 
loosely strung large pearls were classi- 
fied as “pearls not strung or set.” It 
was also shown that the stringing of 
pearls in hanks or bunches facilitated 

ir appraisement and, in fact, that as 
far as the seed pearls were concerned, 
it would be a physical impossibility for 
the purchaser abroad to determine the 
quality or value of these pearls unless 

were strung on short strings. 

Judge Sullivan, in his opinion for the 
ustoms Court, reviewed all the testi- 





mony of the members of the trade and 
that of the customs officials and says 
that the following facts are established 
by the record: 

“(1) These are real pearls, tem- 
porarily strung, for facility in 
transportation, security, and for 
convenience in appraisement and ex- 
amination. 

“(2) They are not jewelry, but 


rather materials out of which 
jewelry may be made. 
“(3) Long continued practice 


from January 12, 1905, to about 
January, 1928, in classifying pearls 
temporarily strung under the pro- 
visions in the tariff acts of 1897, 
1909, 1913, and 1922, for ‘pearls in 
their natural state, not strung or 
set’? (1897); and ‘pearls and parts 
thereof, drilled or undrilled, but not 
set or strung’ (1909, 1913, and 
1922). 

““(4) Pearls like those in question, 
temporarily strung, are not desig- 
nated by the pearl trade as ‘pearls 
strung,’ but as hanks or bunches of 
pearls; that ‘strung pearls’ means 
jewelry to the dealer. 

“(5) Real pearls in the condition 
of those in question are not desig- 
nated by the wholesale pear] trade, 
nor the bead trade, as beads, or 
pearl beads; that what are called 
pearl beads in the trade are always 
imitation pearls. 

“(6) The putting up of these 
pearls in hanks or bunches does not 
enhance their value or advance them 
in condition in the slightest degree, 
and that in their strung condition 
they are not worth any more than 
loose pearls. 

“The practice of classifying real 
pearls, such as these, temporarily 
strung, under provisions in the 
tariff acts of 1897, 1909, 1913, and 
192, for ‘pearls . not set or 
strung’ commenced with the decision 
of the Board of General Appraisers 
(now this Court) on January 12, 
1905, in T. Jefferson Coolidge’s case, 
G. A. 5892, T. D. 25966, 9 Treas. 
Dec. 50, and ceased after the de- 
cision in United States v. Andrews, 
supra. 

“In the Coolidge case the mer- 
chandise consisted of pearls pierced 
and strung on cotton cords. They 
were assessed with duty at 60 per 
cent ad valorem under paragraph 
434 of the act of 1897, and were 
claimed dutiable at 10 per cent 
ad valorem under paragraph 436.” 

After discussing the competing pro- 
visions of the Tariff Law, Judge Sul- 
livan says: 

“That it has been the practice to 
classify _real pearls, temporarily 


strung as these are, under the pro- 
visions of previous acts for pearls 
‘not set or strung’ from January, 
1905, when the Coolidge case was 
decided, to January, 1928, the date 
of the decision of the Appellate 
Court in the Andrews case, supra, 
is not open to dispute. 

“The authorities are numerous 
that the term ‘pearls in their nat- 
ural state’ in paragraph 436 of the 
Tariff Act of 1897, does not mean 
pearls as taken from the oyster, but 
that commerce has recognized such 
to be not only undrilled, but drilled 
pearls as well; also, that the term 
‘strung or set’ has reference entirely 
to the inclusion of the pearl in a 
completed article, ready for use. 

“Unquestionably these pearls are 
not set. We may therefore well 
eliminate from consideration the 
term ‘set’ in paragraph 1429.” 


The court then discusses a large num- 


ber of cases in which the matter had 
previously been 
thus: 


adjudicated, saying 

“We have therefore the uniform 
holdings from the Coolidge case to 
the rendition of the opinion in the 
Andrews case that the term ‘pearls 
strung or set’ means jewelry; and 
that the term ‘peasls not strung or 
set’? means the materials used in 
making jewelry, whether unstrung 
or temporarily strung for conveni- 
ence of transportation, handling, 
grading, etc. 

“Admittedly the Andrews case, 
supra, is against this long continued 
practice and holdings of the board, 
and the courts. * * * 

“The error in the Andrews case, 
if there is any, is in the holding that 
a pearl is a bead. To the common 
ordinary mind the word ‘bead’ would 
bring to the understanding a small 
perforated article made of glass. It 
would not be assumed that ‘bead’ 
meant a precious stone or a pearl. 
The word ‘pearl’ carries with it the 
idea of something precious, of 
higher value and more desirable 
than a bead. 

“Paragraph 1429 refers eo nomine 
to pearls. Paragraph 1403 does not 
refer to real pearls at all but to 
beads of various kinds and articles 
in chief value of beads. 

“Tt seems to us that if a pro- 
vision for ‘beads’ can be construed 
to cover genuine pearls in the form 
of beads, Congress would have 
omitted the eo nomine provision for 
pearls from paragraph 1429, and 
placed them in the same paragraph 
(1403) with beads, imitation pearls, 
beads, and beads in imitation of 
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precious or semi-precious stones. If 
a pearl is a bead it would not be 
necessary to have an eo nomine pro- 
vision therefore in a paragraph 
separate and apart from the bead 
paragraph. 

“We feel convinced that if the 
Appellate Court had had this record 
before it, containing the testimony 
of men competent to express a judg- 
ment and opinion, and the able brief 
of counsel in this case, it would have 
arrived at a different conclusion. 

“We have followed the Andrews 
case in two subsequent holdings, but 
did so by reason of there not being 
any facts to support an opposite 
holding. On a record as ample and 
complete as the present, we do not 
feel bound by those decisions. 

“The facts being so complete that 
these pearls are not strung, as that 
term is understood commercially; 
and that they are not beads as that 
term is known to the pearl and bead 
trade, we feel that we are not war- 
ranted in holding them dutiable as 
assessed. 

“With great deference to the 
judgment of the Appellate Court, we 
feel that this record amply sustains 
the contention of the plaintiffs. 
With this conscientious conclusion 
as the result of a careful study of 
the facts and the law in this case 
we feel that the holding in the 
Andrews case should not settle the 
classification of this merchandise. 

“We therefore hold that this mer- 
chandise is properly dutiable at 20 
per cent ad valorem under para- 
graph 1429. 

“The protests are sustained.” 








Vanity Cases Are Jewelry 





Enameled Silver Powder Boxes Declared 
Dutiable at 80 Per Cent by Court 
of Last Resort 


WASHINGTON, June 14.—Enameled 
silver powder boxes are properly 
dutiable at 80 per cent ad valorem under 
the provision of Par. 1428 of the Tariff 
Act of 1922 for articles designed to be 
worn on or carried about the person, 
according to a decision of the United 
States Court of Customs and Patent 
Appeals. The decision was rendered 
on an appeal taken by the Government 
from the decision of the United States 
Customs Court sustaining the protest of 
Bonwit Teller & Co. that the boxes, 
Which contained a mirror in the lid, were 
dutiable at 50 per cent under Par. 230, 
a mirrors with or without frames or 
cases. In reversing judgment of the 
lower court, the Court of Customs Ap- 
Peals held that the importation answers 
Mm every detail to the provisions of Par. 
1428 and is, therefore, dutiable there- 
under, 

“The mirror is a minor part of the 
beautiful and elaborate powder box to 
Which it is fastened,” said the court. 
Due, probably, to their beautiful work- 
Manship and valuable material they sell 
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at from $25 to $32. We do not think 


they are mirrors in frames or cases for’ 


the reason that they are more than 
mirrors in frames or cases. Congress, 
after using language so definite and 
specific in Par. 1428 could hardly have 
intended that articles like these, the 
mirrors of which are such insignificant 
components, should be classified as 
mirrors. 

“To permit the comparatively insigni- 
cant mirror to control the classification 
of these elaborate vanity cases or 
powder boxes would warrant a similar 
classification of elaborate purses, hand- 
bags and many other articles to which 
mirrors might be attached. That such 
was not within the legislative contem- 
plation when the two paragraphs were 
framed seems too plain to warrant ex- 
tended discussion.” 





A provision has been inserted in Par. 
230 of the new tariff bill as it passed 
the House providing that no mirror in 
a frame or case (unless such mirror, ex- 
clusive of the frame or case is the com- 
ponent of chief value) shall be classified 
under this paragraph if it has a sub- 
stantial use other than as a mirror. 
Enactment of this provision will speci- 
fically exclude vanity cases and similar 
articles from this paragraph in the 
future, thus resolving the issue raised in 
present case. 








What the Department of Com- 
merce Has Learned About 
Business 


The Commerce Department has found 
upon investigation that nearly a million 
business men in this country do a volume 
of business hardly large enough to pro- 
vide the facilities for the study of their 
several problems. Small businesses 
naturally cannot afford to maintain their 
own research departments on the scale 
necessary and must depend on the Gov- 
ernment for fact-finding service. 

* * * 

The “elimination of the middleman” 
is a meaningless expression, it is pointed 
out in a recent statement by the Depart- 
ment, because the functions of the mid- 
dleman have to be performed whether 
by individuals or by branches of the 
chain store organizations. Whether the 
individual middleman will continue to 
operate to the best advantage depends 
largely upon the conduct of his business. 

* * * 


Recent studies by the Commerce De- 
partment have shown that the profits 
of many wholesalers and retailers alike 
are being dissipated through practices, 
such as the handling of unprofitable 
items, soliciting unprofitable customers, 
striving for volume without regard to 
costs and the use of uneconomic credit 
practices. 








B. Spector & Bro., Inc., 108 Church 
St., New Haven, Conn., have taken a 15- 
vear lease on property at 848-850 Chapel 
St., which they will occupy commencing 
Jan. 1, 1931. 
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A Diamond Replica of a 
Christmas Tree 


ASHIONS in Paris always set the 
4 calendar topsy-turvy. Midwinter is 
the season when summer clothes are 
being designed in the big French dress- 
making salons, and the first signs of 
summer bring out the new styles in furs. 
Now the jewelers have joined the dress- 
makers in the confusion of the seasons 
by announcing that the smartest piece 
of midsummer jewelry will be a dia- 
mond replica of a Christmas tree, says 
a writer for the National Jewelers Pub- 
licity Association. 

The first of the jeweled Christmas 
trees to make its appearance is seen 
with the tree itself made of dozens of 
tiny emeralds, cut in narrow strips, or 
baguettes. The holiday decorations are 
of diamonds, in yellow and white color- 
ing, as is also the box in which the 
tree rests. It is worn on a deep green 
evening gown—the jewel by Bourdrier, 
the gown by Worth. 

There are a number of other tree 
designs that are popular in Paris. Most 
of them are made entirely of diamonds 
and are smaller than the Christmas tree 
pin. They are meant to be worn with 
informal clothes and to be inconspicuous, 
some of them so tiny that they could be 
covered entirely by the smallest Amer- 
ican coin. 








Clifford W. Hopkins, Retiring Silver- 
ware Buyer, Is Honored by 
Salesmen 


Clifford W. Hopkins, for 238 years 
buyer in the silverware department of 
R. H. Macy & Co., New York, and re- 
cently appointed assistant treasurer of 
this concern, was the guest of honor 
at a dinner given June 4 in his honor 
at the New York Athletic Club. The 
dinner, given as a tribute to Mr. Hop- 
kins, was tendered by 34 salesmen, rep- 
resenting various manufacturers of 
sterling silver and silver plated wares. 
The affair culminated in the presenta- 
tion to Mr. Hopkins of a beautiful ma- 
hogany chime hall clock, together with a 
leather bound scroll bearing the signa- 
tures of all those who participated in 
the dinner. 

After complimenting and congratulat- 
ing the salesmen on the fine spirit of 
good fellowship, thanking Captain Wil- 
liam B. Powell for his kindness as a 
member of the New York Athletic Club 
in permitting the dinner to be held at 
this club, John C. Gegen, as chairman, 
of the committee and toastmaster of the 
evening, made an address and presented 
the clock and scroll. 

Mr. Hopkins responded graciously, in- 
dicating his heart felt appreciation, both 
for the dinner in his honor, and for the 
gifts which accompanied it. 

During the course of the evening, 
Charles Beechell, baritone and radio 
singer, Edward Marshall, basso of the 
“Red Robe” company, and Edward Sim- 
mert, concert pianist, entertained, to- 
gether with some of the salesmen 
present. 
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Chicago Jewelers Association 


Elects Officers 


Business Meeting of Organization Is Held at Illinois Golf Club 
After Rain Causes Postponement of Golf Tournament 


Cuicaco, June 14.—Tradition was 
fully exemplified at the golf outing of 
the Chicago Jewelers Association held 
at the Illinois Golf Club last Tuesday. 
It has become a tradition in the trade 
here that a jewelers’ outing at the 
Illinois Golf Club, brings the wrath of 
Pluvius down on their heads. With 
the dawn of the day came thunder and 





HARRY E. RADIX, PRESIDENT-ELECT 


lightning and rain. Before time to 
start to Glencoe and the club Pluvius 
seemed to relent, the skies cleared and 
the day promised to be one of those 
“balmy days in June.” 

By the time lunch was served at 12.30 
o’clock more than 50 men were gathered 
to enjoy the tournament and participate 
in the enjoyment of the evening. 
Promptly after lunch the foursomes 
gathered at the first and 10th tees and 
in a short time all the players had 
started with a drive, a slice, a hook or a 
bunt. Before four holes had been played 
a most ominous cloud- began to arise in 
the West, faster and faster it came and 
with it one of the worst storms of the 
year. 

Because of the damage done to wires 
most of the afternoon was spent in 
darkness within the club. When too late 
to resume play and postponement of the 
tournament was announced the skies 
brightened and by the time dinner was 
announced about 25 additional members 
and friends had arrived. 

After a most excellent menu had been 
served during which an elaborate pro- 
gram of music and dancing was pre- 
sented President H. Paul Juergens 
called the business meeting to order. 


Reading of minutes was dispensed with 
and when he came to “unfinished busi- 
ness” in’ the order of business Charles 
Mueller, Assistant State’s Attorney 
came forward and stated that what he 
had to say should come under this head. 
With appropriate preliminary remarks 
he drew from his holster a blue steel 
revolver, taken from “Red” McLaughlin 
just before he was sent to Joliet upon 
conviction of a jewelry hold-up, and 
presented it to the C. J. A. for safe- 
keeping. 

Mr. Juergens then briefly referred to 
the record of accomplishments of the 





LOUIS G. 


BUSS, SECRETARY-ELECT 


C. J. A. during the past year and paid 
high tribute to the officers and commit- 
teemen who assisted him during the 
year. 

The report of the nominating commit- 
tee was received and accepted unan- 
imously and enthusiastically. As a re- 
sult the following officers were elected 
and installed: President Harry E. 
Radix, Thos. J. Dee & Co.; Vice-Presi- 
dent A C. Becken, Jr., A. C. Becken Co.; 
Secretary-Treasurer Louis G. Buss, 
Buss-Linthicum-Thorson. Members of 
the Board of Directors to serve two 
years include: H. Paul Juergens, Juer- 
gens & Andersen Co.; William Schloss- 
man, Gondvis Bros.; J. M. Kucera, 
Norris, Alister-Ball-Bridges. Co.; and 
John Sproehnle, Sproehnle, Inc. To fill 
a vacancy on the board, Albert L. Ell- 
bogen, Stein & Ellbogen Co., was elected 
to serve one year. 

After the installation of officers the 
newly elected president, Harry Radix, 
expressed his appreciation of the honor 
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and pledged his every effort to make the 
coming year a successful one. He also 
called attention to the work of the Good 
and Welfare Committee and urged the 
members to support the committee both 
morally and financially. 

The meeting then adjourned and those 
present rushed through the new rain- 
storm, which came up about 8.30, for 
their cars and started the trip home. 

Gordon Petersen, chairman of the 
golf committee, announced on Thursday 
that the outing on July 16 at La Grange 
Country Club would be a double header 
and the events of this outing would be 
played off at that time. 








Jewelers Enjoy Outing 





Members of Cincinnati Trade Spend Day 
at Pines Country Club 


CINCINNATI, June 15.—The cares of 
business were forgotten last Tuesday by 
those members of the Cincinnati Whole- 
sale Jewelers and Manufacturers Asso- 
ciation who attended the annual summer 
outing held at the Pines Country Club. 
The day was spent out of doors and it 
proved to be an enjoyable affair to the 
jewelers and guests. 

A motorcade was formed at the Cin- 
cinnati Club early in the morning and 
led by Clarence Loeb, chairman of the 
entertainment committee, wended its way 
over Glenway Ave. to the Cleves Pike, 
and then to the club. Immediately upon 
arrival the jewelers discarded their coats, 
took off their collars and ties and pro- 
ceeded to gambol on the green. 

A ball game with a large indoor ball 
was the first feature on the program, 
but whoever had been appointed official 
scorer forgot about his prescribed duties 
and permitted the contestants to wage 
battle until the dinner bell rang. The 
large meal of the day was served at 
noontime, and because of the unusual ac- 
tivity in the open a number of appetites 
were found to have become greatly en- 
larged. 

At the outset of the meal, however, 
every member and guest sat silent for a 
minute in memory of Eli Gutmann, late 
member of the entertainment committee, 
who passed away two weeks ago. 








According to the Monthly Review of 
Credit and Business Conditions of the 
Second Federal Reserve District in New 
York published by the Federal Reserve 
Bank of New York, there was consider- 
able decrease reported in the stock of 
jewelry and diamonds held by dealers 
at the end of April as compared with 
the previous year. The reports showed 
a decrease of 4.2 per cent in the sales 
of the wholesale jewelry trade in April 
and an increase of 28.9 per cent on the 
diamond trade compared with April, 
1928, with a decline of about 10.6 per 
cent from the amount of stock carried 
at the same in back lines. The percent- 
age of accounts in the diamond and 
jewelry trades outstanding March 31 
and collected in April is given as 27.3 
as compared with 26.9 during the same 
time last year. 
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Officers Re-elected 





Charles F. Baumrucker Again Chosen Head 
of Credit Jewelers’ Association 
of Chicago 


CHICAGO, June 13.—The annual meet- 
ing and election of officers of the Credit 
Jewelers’ Association of Chicago took 
place last Monday evening at the Palmer 
House. This association has been func- 





CHARLES BAUMRUCKER, RE-ELECTED 
PRESIDENT 


tioning now for over two years and is 
regarded as one of the most important 
associations in the jewelry industry. 

Charles F. Baumrucker, of the Jones 
& Baumrucker Co., was reelected presi- 
dent for the third time. The other 
officers elected are Samuel Schmidt, 
vice-president; Louis Litt, of the L. Litt 
Jewelry Co., treasurer, and Mandel 
Berger, secretary. The Board of Direc- 
tors consist of the officers and William 
Renick, of the William E. Renick Co., 
and William Nieder. 

The annual reports of the various 
committees were heard and it was 
gratifying to know the _ stupendous 
‘achievements that had been made dur- 
ing the past year. Among the im- 
portant things affecting the entire credit 
industry was the subject of the uniform 
conditional sales act bills that were 
brought up in the State Legislature this 
past session. George Arbogast of the 
Jones & Baumrucker Co., chairman of 
the Springfield Committee together’ with 
William H. Nieder had made several 
trips to Springfield in the interest of the 
association for the express purpose of 
strenuously opposing all legislation de- 
rogatory to the best interests of the 
credit jewelry industry. A rising vote 
of thanks was extended to the members 
of this committee for the excellent work 
and the wonderful results obtained. 

Information from a credible source 
states that through their efforts three 
of the worst bills dealing with the 
Tecording of conditional sales contracts 
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were definitely killed. Their ceaseless 
efforts to combat legislation detrimental 
to the industry have resulted in all bills 
dealing with this subject being definitely 
defeated. It further means the saving of 
hundreds of thousands of dollars of fees 
that would have been paid into the cof- 
fer of the recording offices throughout 
the State had these bills been passed. 








Ontario Jewelers Convene 





Interesting Addresses Heard, Officers 
Elected and Social Features Enjoyed 
at One-Day Session Held in 
Brantford 


ToroNTO, ONT., June 14.—The annual 
convention of the Ontario Jewelers’ As- 
sociation was held at Brantford, Ont., 
yesterday with a representative attend- 
ance. After holding a business session 
the jewelers enjoyed several social fea- 
tures. 

B. M. Chapman, of Toronto, gave an 
interesting address dealing with the ob- 
jects of the association and the benefits 
accruing from cooperation among retail- 
ers to promote the general interests of 
the trade. 

William Ogilvie, of Toronto, was an- 
other speaker, who delivered an address 
on “Accounting”; A. M. Harvey, of the 
Canadian Elgin Watch Co., Toronto, 
spoke on “Merchandising Watches,” 
pointing out the advantages of a thor- 
ough knowledge of the art of salesman- 
ship. 

A. J. Roden, of Roden Bros., Toronto, 
dealt with the subject of silver, review- 
ing the growth of the silverware indus- 
try of Canada, the products of which he 
claimed were equal in quality to those 
of any other country. W. E. Phipps, 
Toronto, spoke on “Diamonds,” giving 
a description of some of the more fa- 
mous stones and some interesting details 
respecting the production and trade in 
gems. Each address was followed by in- 
teresting discussions. 

The secretary’s report showed 380 
members, and ‘a substantial balance in 
the treasury. 

The organization passed a resolution 
of regret and sympathy for the families 
of those bereaved in the trade recently, 
particularly in the death of Thomas 
Roden, and Frank Roden, Toronto; and 
J. P. Ellis and M. C. Ellis, Toronto. A 
resolution was also adopted expressing 
appreciation of the hospitality of the 
Brantford jewelers. 

The following officers were elected. 
President, A. G. Gaul, Hamilton; Hon. 
President, H. L. McGill, Galt; Vice- 
President, E. H. Newman, Brantford; 
Secretary-Treasurer, H. B. Tisdale, To- 
ronto. Executive Committee: George 
Young, London; Frank Laird, Parry 
Sound; A. D. Esterre, Kingston. 

In the afternoon golfing and bowling 
tournaments were held on the grounds 
of the Brantford Golf and Country Club. 
The convention came to an end with a 
dinner-dance in the evening, at which 
the prizes were distributed. 
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South Dakota Meeting 





Vembers of State Retail Jewelers’ Associa- 
tion Hold Convention at Brookings 
on June 11 


BrookIncs, S. D., June 13.—Listening 
to the gospel of organization and co- 
operation, the South Dakota branch of 
the American National Retail Jewelers’ 
Association held an interesting and 





WILLIAM NELSON, RE-ELECTED 
PRESIDENT 


profitable meeting at its annual conven- 
tion on Tuesday at the Commercial Club 
rooms in Brookings. 

The convention also went on record as 
favoring the Jewelry Trade Association, 
and also favoring the retention of the 
A. N. R. J. A. and of the South Dakota 
Retail Jewelers’ Association. The vote 
was unanimous in each instance, 


Ralph Rossler, Marion, Ind., chairmari 
of the campaign committee of the Jewel- 
ers Trade Association, was one of the 
speakers, his subject being “Organiza- 
tion.” He stressed the necessity of the 
jewelers working together and forget- 
ting the old antagonistic competition 
that had marred the trade in the years 
gone by. 

Tinley L. Combs, Omaha, regional 
vice-president, supplemented Mr. Ros- 
sler’s talk by speaking on “Cooperation.” 
Other speakers were O. L. Ross, Sioux 
Falls, S. D., W. D. Nelson, Pierre, S. D., 
and others. 

The day was featured by golfing in 
the forenoon at the Brookings Country 
Club, a noon luncheon at the Hotel Dud- 
ley and an evening banquet at the Justa- 
mere Tea-room. A severe wind and rain 
storm early in the morning kept a num- 
ber from coming, there being about 35 
present. 

Officers for next year were elected as 
follows: President, W. D. Nelson, 
Pierre; vice-president, Charles Halkbat, 
Watertown; secretary-treasurer, George 
Fahey, Brookings, reelected for his third 
term. 
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Installment Bill Killed 





Why California Dealers Opposed Measure 
Requiring That All Such Contracts 
Be Recorded 


SACRAMENTO, CAL., June 14.—On the 
whole, jewelers throughout California 
are satisfied that State Senate Bill 775 
was defeated in committee. Opinion 
among jewelers was not quite unani- 
mous, because the very conservative 
members of the trade believed that the 
pill, had it become law, would have 
tended to check any reckless installment 
buying. 

Installment jewelers were much inter- 
ested in defeating the bill and in this 
view they had the support of automobile, 
furniture, radio, piano and musical in- 
strument dealers and retailers in many 
other lines who sell goods on the install- 
ment plan. The entire California Retail 
Council was opposed to the bill. As such 
a bill is apt to come up in any State leg- 
islature, it may be of interest to know 
what the bill would have required and 
what arguments were used to induce the 
Canifornia Senate Judiciary Committee 
to “table” it. 

Senate Bill 775, if passed, would have 
required the recording of all personal 
property sales contracts. The effect 
would have been to put contracts for 
sales of personal property on substan- 
tially the same basis as chattel mort- 
gages, as relating to recording and exe- 
cution. The brief, prepared by the Re- 
tail Furniture Association and used by 
the California Retail Council cited the 
following as some of the provisions of 
the bill which were objectionable: 

“1. A conditional sales contract 
covering personal property is void 
as against creditors of original 
purchaser and _ subsequent pur- 
chasers unless: 

(a) It is accompanied by 
an affidavit of all parties to 
the contract that it is made 
in good faith and without 
any design to defraud cred- 
itors. 

(b) It is acknowledged, 
certified and recorded in like 
manner as grantees of real 
property. 

2. A contract must be recorded 
in the office of the County Recorder 
in the County in which the pur- 
chaser resides; it shall aiso be re- 
corded in the County in which the 
property is situated, or to which it 
may be removed.” 


“Almost every important trade sells 
merchandise (personal property) on 
conditional sales contracts. There are 
approximately 12,000 such transactions 
in the various commodities sold on in- 
stallment in California alone, about 3% 
million annually, or 10 million in three 
years which is the period over which 
_ records would necessarily accumu- 
ate. 


“With an accumulation of 10,000,000 


Personal property recordations in three 
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years, the complicated system of records 
required would make it impossible for 
the average citizen to ascertain legal 
title. Personal Property Title Research 
companies would become necessary with 
additional fees and complications. 


“The minimum recording expense 
would be $1 per transaction. With 12,- 
000 transactions daily this would mean 
that an unnecessary additional expense 
of at least $12,000 per day or $3,600,000 
per year which would be incurred by 
merchants and which they would be 
compelled to pass on to consumers as a 

- tax. These consumers, who would be 
penalized for purchasing on installments, 
are wage-earners who can least afford 
this additional expense. 

“It is unfair to embarras those who 
purchase personal property on install- 
ments by recording and making public 
‘these trarisactions. 


“With a recording law effective, unre- 
corded contracts would have no greater 
book value as an asset than an open ac- 
count. This means a shrinkage of from 
25 per cent to 50 per cent in the actual 
value of such accounts.” 


There were other objections cited, 
such as the driving away of business 
from the State. The opponents of the 
bill stated that in the State of Washing- 
ton where such a law is operative, all 
the objections cited are substantiated, 
business having been driven from Wash- 
ington into Oregon, by the necessity for 
recording. 








Another Steamship Employe Sent to 
Prison After Admitting Diamond 
Smuggling Charges 


Federal Judge Knox imposed a 30-day 
sentence on Louis Paulus Fontein, ex- 
elevator operator on the _ steamship 
Statendam in the United States District 
Court, New York, on Wednesday, June 
12, after the prisoner confessed to smug- 
gling diamonds into this country. The 
defendant also admitted his connection 
with the smuggling ring rounded up and 
tried in New York several months ago. 


When Fontein was sentenced As- 
sistant District Attorney Alvin McK. 
Sylvester moved that the prisoner be 
deported after serving his prison term 
and it is likely that the immigration 
authorities will recognize the request to 
send him back to his home in Antwerp. 


Fontein admitted he had smuggled 
three packages of diamonds into this 
country in 1925, 1926 and 1927. They 
were given to him in Europe by the 
European buyer for the so-called dia- 
mond smuggling ring of which a jewel- 
er, several steamship stewards and lace 
merchants were members. One of the 
packages was given to Barnet Shapiro 
and the other two to Morris Landau, 
both of whom pleaded guilty and were 
sentenced on smuggling charges. Fon- 
tein claimed he received $75 for each 
packet of diamonds he delivered to the 
other members of the international 
smuggling circle. : 
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“Bashful Lover” Dupes Omaha 
Jeweler Out of Ring © 
Worth $800 


OMAHA, NEB., June 14. — George 
Christiansen, jeweler in the Securities 
building, this city, placed too much trust 
in a young man who wanted to get a 
diamond for his best girl. 

The chap appeared so bashful, so 
blushing, and so confused at having to 
confide his love affair to the jeweler that 
Mr. Christiansen let him take an $800 
diamond ring just a block away to where 
his fiance was working in the Peters 
Trust building. The young man was so 
“green about diamonds and styles,” that 
he wanted the girl to see the ring before 
he bought it as he might get her the 
wrong thing. He was to be back in 15 
minutes or half an hour. 


About three-quarters of an hour later, 
when he did not return Mr. Christiansen 
grew uneasy and telephoned police about 
this bashful young swain. He has so 
far failed to return with the ring. 








Crooks Use Hooked Wire to Rob 
Pittsburgh Jewelry Store Window 


PITTSBURGH, PA., June 15.—By means 
of a copper wire, which was poked 
through an opening in the window, two 
crooks obtained a diamond ring valued 
at $1,850, during the rush hours one 
day this week, making their escape from 
the store of S. H. DeRoy & Co., 408 
Smithfield St., with the gem. 


It was stated that a copper molding 
on the plate glass window must have 
been removed previously. They broke a 
small piece out of the corner of the glass 
and stuck the wire throught the opening, 
making little noise in so doing. How- 
ever a member of the firm saw the men 
pull out-a ring with the wire on it. 


The police were notified and rushed to 
the scene, but the men had fled. The 
thieves were lost in the crowd in Smith- 
field St., the robbery taking place about 
5 p. m. The police photographed for 
possible finger prints. It is thought 
these men are the same ones who have 
operated in other cities. 








Man Who Attacked New York 
Jeweler Given Long Prison 
Sentence 


Arthur Traynor, who on May 22 un- 
successfully attempted to rob Thomas 
Lenz, manufacturing jeweler, 132 Nas- 
sau St., New York, was sentenced by 
Judge Rosalsky last Thursday to serve a 
prison term of seven and a half to 15 
years. 


Traynor attacked Mr. Lenz in his of- 
fice and when the jeweler showed fight 
clubbed him on the head and fled without 
any loot. He was traced to the first 
floor of the building, and placed under 
arrest by Patrolman Harry Quinn, who 
was summoned by the building superin- 
tendent. 
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Georgia Jewelers Planning for Con- 
yention to Be Held at Macon, 
July 16 and 17 


ATLANTA, GA., June 12.—-The 10th 
annual convention of the Georgia Retail 
Jewelers’ Association, which will be held 
in Macon, Ga., on July 16 and 17, will 
probably be one of the most important 
ever held in the State. 

In the first place, as a result of a 
membership campaign inaugurated by 
the association some six weeks ago, more 
new members have already been signed 
up than were secured during the entire 
year of 1928. 

Plans for the convention have been 
carefully made. The principal speaker 
will be William G. Frasier, president of 
the American National Retail Jewelers 
Association. There will also be other 
outstanding speakers who will talk on 
merchandising methods. 

Many subjects of vital importance are 
also to be discussed—among them the 
division of the State into regional dis- 
tricts, organized opposition to the pro- 
posed sales tax, and other things of in- 
terest to the local jewelry trade. 

The newly-organized Macon Retail 
Jewelers’ Association will act as host 
to the visiting jewelers of the State. 
An entertainment committee has been 
appointed from this body, and is hard 
at work providing new features which 
will be of interest to all who attend. 








Alabama Jewelers Arrange Interest- 
ing Program for Convention in 
Birmingham, June 25 and 26 


BIRMINGHAM, ALA., June 15.—The 
10th annual convention of the Alabama 
Retail Jewelers Association will be held 
at the Tutwiler Hotel in Birmingham, 
June 25 and 26. The sessions will be 
presided over by A. L. Hipp, of Hunts- 
ville, president of the association. 

The first day of the convention this 
year will be confined to a business meet- 
ing, with social entertainments on the 
first night. The second day will be set 
‘aside for the delegates to visit the local 
jewelry stores and to become better ac- 
quainted with the local jewelers. There 
will be special committees in each store 
to welcome the visiting jewelers. The 
big social feature of the convention will 
be a cabaret at Hollywood Country Club 
which will be held on the evening of 
June 25. 

The headquarters of the convention 
will be at the Tutwiler Hotel, where all 
business sessions will be held. 

After the convention is officially 
opened by President Hipp, an address of 
welcome will be made by J. M. Jones, Jr., 
President of the Birmingham City Com- 
mission. The response will be made by 
P. H. Linnehan, past president of the as- 
sociation. 

These talks will be followed by the ap- 
Pointment of committees and the report 
of Mr. Linnehan, delegate to the 1928 
convention of the A. N. R. J. A. After 
addresses are delivered by Robert Man- 
gum of the Alabama Power Co., and 
also by a representative of the Elgin Na- 
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tional Watch Co., the session will ad- 
journ for luncheon. 

In the afternoon the jewelers will lis- 
ten to the report of President Hipp and 
an address by William G. Frasier, pres- 
ident of the American National Retail 
Jewelers Association. Next will come 
the question box and the transaction of 
unfinished business, followed by the re- 
ports of committees and the election of 
officers. 

The selection of delegates to the na- 
tional convention and the choice of a 
place to hold the next State meeting will 
bring to a close the business of this con- 
clave. The second day, as stated above, 
will be devoted to visiting local stores. 








Many Excellent Features Arranged 
for Convention of Virginia Jewelers 


at Danville, July 15 and 16 


DANVILLE, Va., June 17.—Local jewel- 
ers are prepared to receive the delegates 
from all parts of the State who will 
attend the annual convention of the Vir- 
ginia Retail Jewelers Association, to be 
held at the Elks Club here on July 15 
and 16. Only morning sessions will be 
held, the afternoon of the first day being 
devoted to a golf tournament and a sight- 
seeing trip. The convention will come 
to a close about 1 p. m. the next day, 
giving the jewelers an opportunity to 
leave for their homes early. 

After the convention is_ officially 
opened on the morning of July 15, by 
President R. J. Martin, the jewelers will 
be welcomed to this city by Mayor Harry 
Wooding. The response will be made 
by A. F. Jahnke, Richmond. 

These remarks will be followed by 
the president’s report and the reports 
from the secretary and treasurer, after 
which committees will be appointed. 
After reports are made by the district 
committees, the jewelers will listen to 
addresses by William G. Frasier, presi- 
dent of the A. N. R. J. A.; S. M. 
Schwartzchild, of Richmond, and Arnold 
Schiffman, president of the North Caro- 
lina Retail Jewelers Association. Dur- 
ing the morning there will also be short 
talks by traveling salesmen and visitors. 

After lunch, jewelers who play golf 
will be the guests of the Danville 24 
Karat Club at the Danville Golf Club, 
where they will compete for a cup do- 
nated by the R. Wallace & Sons Mfg. Co. 
The non-playing members will be taken 
through the Riverside and Dan River 
Cotton Mills. In the evening the 
banquet, which will be an informal 
affair, will be held, with A. F. Jahnke 
acting as toastmaster. 

At the closing session of the conven- 
tion the next day, Harry G. Matthew, 
regional vice-president of the A. N. R. 
J. A., will deliver a talk, after which 
the question box feature will be con- 
ducted. This will be followed by the 
reports of committees, election of officers, 
unfinished and new business and the 
selection of the 1930 convention city. 
After delegates to the national conven- 
tion are chosen the meeting will come 
to a close. 
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Florida Jewelers to Hold Annual 
Convention at Ocala 


OcALA, FLA., June 17.—All arrange- 
ments for the 10th annual convention 
of the Florida Retail Jewelers’ Associa- 
tion, which will be held at the Hotel 
Marion in this city, Wednesday and 
Thursday, of this week, July 19 and 
20, have been completed, and it is hoped 
to have one of the largest attendance 
of any meeting of this organization that 
has ever been held in this State. The 
program as announced indicates that the 
sessions will be of great interest to those 
engaged in this line of business. 

The convention will open with a meet- 
ing of the officers and directors of the 
association, which will be held in the 
hotel loggia on the second floor, where 
all sessions of the convention will meet, 
at 8 o’clock Wednesday evening. At 
this meeting many matters of business 
will be discussed and put into shape 
so that they can be presented and acted 
upon on the convention floor intelligently 
and without loss of time. 

The convention proper will: open at 
9.30 Thursday morning, with Presi- 
dent Earle L. Middleton of Miami in 
the chair. Following an invocation by 
the Rev. J. A. McMurray the visiting 
jewelers and. their wives will be wel- 
comed to the city by Mayor E. G. Peek, 
in one of his characteristic and happy 
addresses. The response will be by 
Sterling Smith of Jacksonville, vice- 
president of the association. A few 
minutes will be devoted to announce- 
ments, committee appointments, and 
other formalities after which President 
Middleton will deliver his annual ad- 
dress. This will be followed by reports 
by Secretary Nathan Weil of Jackson- 
ville, Treasurer Reade F. Tilley of 
Clearwater, and the rest of the morning 
will be devoted to the transaction of 
such business as may be brought up on 
the convention floor. 

The afternoon session will be opened 
with an address by Horace E. Smith, 
secretary of the Marion County Cham- 
ber of Commerce, who will tell the 
visitors all the good things about Ocala 
and Marion County, showing them why 
it is a section of especial interest to 
them as the jewel of Florida. This will 
be followed by an address by Harry G. 
Matthew of Asheville, N. C., regional 
vice-president of the A. N. R. J. A. A 
question box and round table discussion 
of matters of interest will follow after 
which H. E. Hinrichs of the Elgin 
National Watch Co. will speak of “The 
Elgin Definition of Policy and Modern 
Merchandising.” Election of officers 
for the coming year will follow and the 
session will adjourn at four o’clock for 
a trip to Silver Springs. 

The evening session will be in the 
form of a banquet, held in the banquet 
room of the Hotel Marion, and starting 
at eight o’clock. The program for this 
meeting will consist of two addresses, 
one by Dr. J. H. Terrell, president of 
the Commercial Bank and Trust Com- 
pany of this city, and the other on the 
“American National Retail Jewelers 
Association” by William G. Frasier. 
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Death of Emil N. Zolla 





Secretary of American Watch Importers’ 
Association Succumbs in a New York 
Hospital 


Members of the jewelry and watch in- 
dustry were shocked to learn, Monday, 
that Emil N. Zolla, for many years a 
prominent figure in the watch importing 
trade, secretary of the American Watch 
Importers’ Association and chairman of 
the American Watch Importers’ Tariff 
Protective League, had passed away at 
Mt. Sinai Hospital, New York, June 14. 
Mr. Zolla had been ill for some time and 





THE LATE EMIL N. ZOLLA 


had been confined to his home at Man- 
hattan Beach, but had been conducting 
the important legal work of his office 
and the affairs of the Watch Importers’ 
Association from a sick bed and most of 
the trade did not know that he was even 
seriously ill until news of his passing 
was announced. 

Deceased was born in Riga, Russia, on 
July 18, 1887, and came to-this country 
four years later. He attended grammar 
school in Chicago, where his family set- 
tled in 1893, and supplemented his ele- 
mentary education by studying at the 
Atheneum Business College of Chicago, 
the law school of the University of 
Washington and the John Marshall Law 
School of Chicago, where he received his 
degree. 

After graduation he engaged in the 
general practice of law in Chicago and 
later served on the legal staff of the Chi- 
cago Tribune Anti-Loan-Shark Bureau. 
He served as a member of the Legisla- 
ture of Illinois for one term and then 
came to New York, being admitted to 
practice in the latter state in 1921. He 
represented the wholesale jewelry firm 
of Helbein-Stone Co., Inc., and in 1918 
came to New York as sales manager, re- 
maining with the concern until 1923. 
As early as 1919 he began the organiza- 
tion and promotion of the American 
Watch Importers’ Association, of which 
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he served as secretary and attorney. By 
his achievements with this organization 
Mr. Zolla attained a prominent position 
in the trade. He was the leading spirit 
in the association’s work and fought, 
vigorously, and usually successfully, bat- 
tles for tariff and other reforms. His 
indomitable energy and spirit and pen- 
chant for leadership won him many 
friends and admirers in legal and busi- 
ness circles to whom his death came as 
an irreparable loss. 

Throughout the various controversies 
over the tariff on watches in the report 
of customs authorities and the court, 
and particularly in the present fight for 
revision of the watch tariff now going 
on before Congress, Mr. Zolla had taken 
a most prominent part. As told in THE 
JEWELERS’ CIRCULAR of Jan. 24, he ap- 
peared before the Ways and Means Com- 
mittee of the House on behalf of the 
watch importers and American Watch 
Importers’ Tariff Protective League and 
also filed a supplemental brief regarding 
the increased duties in March. One of 
Mr. Zolla’s last communications on the 
tariff was a letter which he wrote to 
THE JEWELERS’ CIRCULAR from the 
Watch Importers’ Association and 
which appeared June 6, on page 79. 

Deceased was a member of the Inde- 
pendent Order of Odd Fellows, Elks, 
National Republican Club, Board of Fed- 
eration of Jewish Charities, St. Law- 
rence Country Club, Flatbush Club, and 
was the founder of Temple Beth El, 
whose trustees and officers were hon- 
orary pallbearers at his funeral. 

Services were held on June 16, burial 
being made at Mt. Lebanon Cemetery, 
Brooklyn, with Rabbi Isadore Signer of 
Temple Beth El, Manhattan Beach, 
Brooklyn, officiating. 

In addition to his widow Mary, de- 
ceased is survived by a daughter Ada 
and a son Charles, with whom he made 
his home at 214 Coleridge St., Manhat- 
tan Beach. 








Oldest Jeweler Dead 





German Scherzinger, Dean of the Jewelry 
Trade Passes on in His 97th Year 


FOND pU LAC, WIS., June 18.—Ger- 
man Scherzinger, 96, dean of Wisconsin 
jewelers, and one of the oldest jewelers, 
died Friday, June 14, at his home in this 
city. Mr. Scherzinger, who had retired 
Nov. 1, 1926, after 70 years of continu- 
ous application to business, was one of 
the most beloved figures in the Wiscon- 
sin State jewelry fraternity, and recog- 
nition of his long service at the jeweler’s 
bene: had been paid him in May, 1923, 
when he was 91 years of age. At that 
time the Wisconsin Retail Jewelers’ As- 
sociation was in convention in Fond du 
Lac and Mr. Scherzinger was the hon- 
ored guest. He was presented with a 
loving cup by Gustav Keller of Apple- 
ton at that time. 

The dean of Wisconsin jewelers was 
born Oct. 26, 1832, in the Black Forest 
region of Germany. At that time the 
district was noted for. its clockmakers 


and Mr. Scherzinger took up the trade 
as a young man. He watched the clock. 
makers at their benches and was given 
odd jobs to do. After he had mastered 
the rudiments of the trade he went ty 
Paris, where he remained at the busi. 
ness for two years before embarking for 
the United States. He found employ. 
ment in Louisville, Ky., and later in 
New York city, and in 1855 became a 
resident of Fond du Lac, where he estab. 
lished himself in the jewelry business 
continuing until November, 1926, when 
he sold his interest to his son, Herman 
F. Scherzinger. 

Mr. Scherzinger was one of the or. 





LATE GERMAN SCHERZINGER 
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ganizers of the Wisconsin Retail Jewel- 
ers’ Association and likewise one of its 
most active members. His attendance 
at conventions was with such regularity 
that in Green Bay in 1926 his absence 
was conspicuous. 

Mr. Scherzinger’s mind was stored 
with a wealth of reminiscences of pio 
neer days in the community. The city 
of Fond du Lac was a mere settlement 
when he came, Wisconsin having been 
made a state but seven years prior to his 
coming. It was not until five years later 
that the first railroad was built in the 
state, and when Mr. Scherzinger pur- 
chased merchandise for his shop he 
traveled by stage to Sheboygan and 
thence by boat to Milwaukee. 

Mr. Scherzinger was confined to his 
bed three weeks ago, and had last been 
seen about the streets of Fond du Lae 
last fall. The infirmities of advanced 
age confined him to his home during the 
winter, although he was up and about 
the house daily. 

Funeral services were held Tuesday, 
June 18, at St. Mary’s Church, Fond du 
Lac, with interment at Calvary ceme 
tery. Survivors are Henry and Herman 
F. Scherzinger of Fond du Lac, and 
Mrs. Charles Scherzinger, Pittsburgh, 
Pa. 

Officers and many members of the 
Wisconsin Retail Jewelers’ Association 
were represented at the funeral. 
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Fred Koehler 


Kansas City, Mo., June 13.—Fred 
Koehler, 50 years of age, 406 E. Wal- 
nut St., Independence, Mo., committed 
suicide by swallowing poison recently, in 
his store, 116% W. Maple Ave. He died 
shortly after a physician was called. 
Witnesses said a revolver had been taken 
from him earlier in the day. 

He is survived by his widow, Mrs. Ada 
Koehler; four daughters, a son and his 


parents. 





Roy R. Haenelt 


Houston, TEX., June 14.—Roy Robert 
Haenelt, wholesale and retail jeweler in 
the Stewart building, died recently. Mr. 
Haenelt passed away at his home, 308 
Clifton St., this city. 

Mr. Haenelt was born in Gainesville, 
Tex., in 1890 and had resided in Houston 
for 25 years. He was the first jeweler 
to establish a manufacturing shop in 
this city. 

Deceased is survived by his widow, 
two sisters, mother and three brothers. 





John Phillip Seewald 


John Phillip Seewald, 87 years of age, 
who had been in the retail jewelry busi- 
ness for 66 years at Hudson, Mich., died 
at his home recently after a lingering 
illness which lasted for eight months. 
Despite his failing health, Mr. Seewald 
was able to attend to his watch repair- 
ing work until four weeks before his 
death. 

Funeral services for the deceased 
were held at his home, 309 W. Main St., 
and interment was made in Maple Grove 
Cemetery at the side of his son, William, 
who preceded him in death on May 26, 
1928. Surviving Mr. Seewald are his 
widow, one son, one granddaughter, two 
grandsons and several nieces and neph- 
ews. 

Deceased was the oldest business man 
in Hudson, as well as the oldest active 
jeweler and watch repairer in Michigan, 
having commenced his business career 
in 1863 with a capital of $5. He came 
from a family of watchmakers, his 
father having learned the trade in Ba- 
varia, Germany, and imparted it to his 
three sons. Phillip Seewald, cne of the 
deceased’s grandsons, will continue the 
business that has been in his family for 
80 long a time. 








No Action Taken on Diamond 
Examinations 


No definite action has been taken with 
tespect to the proposal that all examina- 
tions of diamonds and other precious 
stones, jewelry, etc.,, by mail, take place 
within the new United States Apprais- 
er’s Stores building at 201 Varick St., 
New York city, or at the post office, as 
at present. Conferences have been held 
by the New York customs appraising 
oflicers with a view to ascertaining the 
Practicability of bringing about this 
change, but certain difficulties have 
atisen. The main difficulty has to do 
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with the fact that if mail importations 
of diamonds, etc., are to be examined at 
the Appraiser’s Stores this building 
must be designated as a post office. 

Customs appraising officers at New 
York are anxious to bring all import 
examinations under one roof and are 
hopeful that some arrangement can be 
made so as to bring this about by July 1. 
At present, however, no definite action 
has been taken and no certainty exists 
that it will be. 








Exports of Platinum During March 


WASHINGTON, D. C., June 17.—Fig- 
ures just announced by the Department 
of Commerce show that during the 
month of March platinum valued at 
$12,858 was exported from this country. 
Of this amount $2,191 represented 
platinum ingots, sheets, wire, alloys and 
scrap, while the remainder of $10,667 
was the value of the manufactures of 
platinum, except jewelry, exported dur- 
ing the month. Canada was the largest 
purchaser with $10,552 worth of plati- 
num to her credit. 

The figures showing the amounts and 
the countries to which the metal was 
sent follow: 











Ingots, Manufac- 

Sheets, turers of 

Wire, Platinum 

Alloys Except 
and Scrap Jewelry 
Oz. Oz. 

Countries Troy Value Troy Value 
CANEGE .6c000% 23 $1,817 162 $8,735 
1 ere 2 133 3 320 
British Malaya. Se * piskenncs 1 37 
rr 6 a re 
Philippine Isl... ae ee ee 15 1,575 
Total quantity;. S12 9 ..s- | eee 
Total VAlUG...6. «.- $2,191 $10,667 





Imports of Platinum During March 


WASHINGTON, D. C., June 17.—Fig- 
ures compiled by the Department of 
Commerce, showing the imports of 
platinum and allied metal during March, 
indicate that the value of osmium and 
osmiridium imported into this country 
was $29,540; palladium, $52,559; and 
rhodium and ruthenium, $390. The 
United Kingdom was the sole exporter 
of these materials. 
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Business Records 


F. Tremblay & Co., Newberry, Mich., 
has filed a voluntary petition in bank- 
ruptcy. 

It is reported that Frank I. Post, 
Coldwater, Mich., is offering a settle- 
ment of 20 cents on the dollar. 

An involuntary petition in bankruptcy 
is reported to have been filed against 
Hugh Connolly & Son, Inc., Detroit, 
Mich. 

Harry Beddow, Seattle, Wash., has 
filed a voluntary petition in bankruptcy. 
Assets are listed as $1,741 and liabilities 
$832. 

Casper Summerfield, Baltimore, Md., 
is offering a settlement of 50 cents on 
the dollar, payable in 18 months. Mer- 
chandise is listed at $13,600; accounts 
receivable, $23,178, of which $12,717 are 
extremely doubtful, and liabilities $24,- 
000. 

It is reported that the Hoyt Jewelry 
Co., St. Louis, Mo., is offering a settle- 
ment of 25 cents on the dollar, payable 
as follows: 5 per cent July 15, 1929; 
3 per cent Sept. 15, 1929; 2 per cent 
Nov. 15, 1929; 10 per cent Dec. 26, 1929, 
and 5 per cent Feb. 15, 1930. 











Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars Official 
June ll.... 24% 54% 52% 

Een ee 55% 52% 

“ 3... 36 55 5256 

“ o.. Se 553% 53 

~ 16..... 2 55 5256 

© Tu. Be 551% 52% 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 15, 1929 


The U. S. Assay Office reports: 


Gold bars exchanged for gold 
COUN 6 6.caleeeowiacsw cee $1,121,849.27 
56,223.41 


PE ee ee ee $1,178,072.68 


Of this gold bars exchanged for gold 
coins are reported as follows. 
Date = Exchange 




















Grain, nuggets, sponge or Scrap june 10..........0...0 ces eee. $696,418.61 
platinum imported was valued at 7 11 SE ace PN Ae 96,771.79 
$340,797; while ingots, bars, sheets or 9 1377772022272 222222111 1 107,280.88 
plate was worth $64,752. ME accee Sawada e 4 ain 98,414.85 

The complete figures showing the im- HP oh cay Shera gd Sik ai anene | wher atd.ccued 50,613.33 
ports by countries follow: WEE weiuG tse sodecann $1,121,849.27 

Ingots, Bars, 
Grain, Sheets or 
Nuggets, Plate, Not Osmium Rhodium 
Sponge Less Than and and 
‘ or Scrap, 1 In. Thick, Osmiridium, Palladium, Ruthenium, 
Countries Oz. Troy Oz. Troy Oz. Troy Oz. Troy Oz. Troy 
United Kingdom ... 1,925 920 581 2,100 13 
ASOTIOEI, 0. 6 a: 0010s 'w eres 18 arate aes ‘ Saaa 
COMOTHBIR: 6c. cs ves 4,045 r 
Total quantity. ..<.. 5,988 920 581 2,100 13 
TOC VONROs 6003560 $340,797 $64,752 $39,540 $52,559 $390 
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Jewelers Make Big “Whoopee” 


Members and Guests of Jewelers’ 24 Karat Club of New York Enjoy Outing at Pleasure Bay, 


PRICE’Ss PARK, PLEASURE Bay, N. J., 
June 18.—There may be “Blue Mondays” 
and “Black Fridays” but let it be known 
that today was “Whoopee Tuesday,” 
and—what a day! 

Everything that goes to make up a 
“Whoopee” outing was paraded out for 





CHAIRMAN OF 
THE OUTING COMMITTEE 


DEWITT A. DAVIDSON, 


the enjoyment of the 120 members and 
guests of the Jewelers’ 24 Karat Club 
of New York who attended the affair 
held here today on the banks of the 
beautiful Shrewsbury River. There 
were many “Whoopee” games in which 
the winners were rewarded with “Whoo- 
pee” prizes. And there was lots of 
“Whoopee” music. 

“Whoopee” shouted “Dad” Davidson, 
shortly after 9 o’clock this morning at 
the foot of Cedar St., and then the fun 
began. Boarding one of the palatial 
Sandy Hook steamers the jewelers and 
their friends were taken for a delightful 
sail down the b&y to the Highlands. On 
the journey to the Jersey Coast resort, 
cards were distributed for the first 
“Whoopee” game and each recipient was 
told to estimate the number of pearls 
and diamonds sealed in a jewel case. 

Arriving at the Highlands “Colonel” 
John W. Sherwood, chief transportation 
officer for these excursions, ushered his 
cohorts to the train which carried the 
picnickers to North Long’ Branch. 
buses. The buses conveyed the jewelers 
to Price’s where they were greeted by 
“Whoopee” Sports Chairman “Matt” 


Stratton who lost no time in organizing 
his assistants. 

Before any of the games were started, 
the call for dinner was sounded, much 





New Jersey 


to the pleasure of those who had made 
the long trip down from New York. 
The usual fine shore dinner, from 
steamed clams to piping hot waffles, was 
served. 

It was while the dinner was being 
served that “Dad” Davidson announced 
the winners of the pearl and diamond 
game. First prize went to Fred Crosel- 
mire, with William I. Rosenfeld ranking 
second. After listening to an excellent 
entertainment by two male performers 
and a few musical selections played by 
the orchestra brought down by the jewel- 
ers, the diners retired to the picnic 
grounds to enjoy the games. 

For the president’s cup contestants 
were compelled to catch in tiny nets 
small celluloid balls sent into the air by 
a blower. This blower was concealed 
beneath a huge funnel on top of which 
was mounted a metal cone and a small 
pipe. As the balls were blown through 
the pipe contestants made “stabs” at 
these balls and the one piling up the 
largest score within 30 seconds was de- 
clared the winner. After some wild ex- 
citement, in which William I. Rosenfeld 
was kept busy jotting down scores and 
gathering up elusive balls, Dean Stowe 
was awarded the prize. This was a 
beautiful bronze cigar humidor, suitably 
inscribed. 

At the game where the “Whoopee” 
frog sat with its mouth wide open wait- 
ing for small metal disks to be thrown 
down its throat, Frank Osmers held 
sway. There were many desperate at- 
tempts to make the frog swallow iron 
but few contestants met with success. 
In this game H. Lacey romped home the 
winner, with Fred Keller the runner up. 

Pitching rubber quoits at a board 
bearing numbers (similar to a game 
used on many ocean steamers) baffled 
the players. High score at this game 
was registered by H. W. Hutchins, with 
H. H. Gibson running a close second. At 
this game Harry McMahon was _ in 
charge. 

A game christened “duck on davy” 
was set aside for members only where 
Fred Croselmire ended the day nearly 
exhausted writing scores and instruct- 
ing players. Lucky for Fred he had a 
colored boy assistant. Placed on top of 
an ordinary tenpin was a cube bearing 
numbers. Each entrant was handed 
three wooden balls and required to knock 
over the pin and the number showing on 
the cube was recorded. After six tosses 
the scores were added. Frank Sloan 
proved exceptionally adept at this game 
and piled up a score large enough to give 
him first prize. Second place went to 
Edwin Dean. 

The most exciting and amusing game 
of the day was the “Whoopee” balloon 
race. Here each contestant was handed 


two large colored balloons and under 
exacting conditions were required to 
make a round trip from the Starting 
point carrying a balloon on each hand, 
Excitement ran high and Fred Oster. 
wald, official score keeper and referee, 
was dizzy watching the runners and bal. 











“MATT” STRATTON, CHAIRMAN OF THE 
SPORTS COMMITTEE 


loons. After many heats were run Victor 
Alfieri finally copped the final with M. 
Mandelbaum finishing second. 

While all these games were being 
played the quoits contest was still u- 
decided. Many of the old favorites were 
soon eliminated until the contest finally 
simmered down to a battle between 
teams composed of P. J. Coffey and 
Frank Hewitt and F. P. Brennett and 
F. H. Titus. The game finally ended 
with Coffey and Hewitt finishing first 
and the Brennett-Titus team ranking 
second. Charley Sommer acted as the 
overseer of this contest. 


The various contests finished, “Matt” 
Stratton summoned the winners to the 
field where the prizes were distributed. 
P. J. Coffey as president of the orgal- 
ization handed the humidor he had pt 
vided as the president’s prize to Dean 
Stowe. 

Each contestant finishing first wat 
then given a beautiful silver “Whoopee 
cocktail shaker, while second prize wil 
ners were each awarded a set of silvet 
tumblers in a leather case. 

The return trip was a_ repetition 
of the morning journey but wé 
probably more welcome after such 8 
strenuous and enjoyable day. Everyont 
seemed happy and satisfied that they 
had had enough “Whoopee” for one day: 
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Selling Silver on Installments 





Sterling Silversmith’ Guild Backs Plan for Retailers to Market 


Product on “Purchase from Income’ Basis, Found to Be 
Economically Sound 


As one of the most spectacular in- 
novations ot years in the jewelry busi- 
ness comes the recent move on the part 
of manufacturing silversmiths to spon- 
sor the selling of sterling silver on the 
“purchase from income” basis. The 
plan, and all the necessary machinery 
for its operation, has just been laid 
before the leading jewelers throughout 
the country. With its adoption the final 
outposts of conservative merchandising 
will have given way to the undeniable 
advantages which result from instal- 
ment selling. 

The Sterling Silversmiths’ Guild Pur- 
chase Plan in operation is much the 
same as other deferred payment systems 
or any propositions for purchasing out 
of income. It is economically sound and 
has been worked out and entrusted to 
the care of the Commercial Credit Com- 
panies. This firm has specialized in the 
fnancing of time purchases for many 
years and has carefully worked out all 
details of the sterling selling idea. 
Through this organization the jeweler is 
paid his money at the time of the sale 
and thus saved the hazards of long-time 
book credits. 

The name and backing of the Sterling 
Silversmiths’ Guild gives this innovation 
an added dignity. There is no change 
in the major policy of the jeweler—he 
is simply given a chance to get the 
benefit of instalment selling and tells 
his customer that it is entirely the 
Guild’s plan and under its sponsorship. 

The method is simple. Mrs. Jones 
has $25 she wants to invest in sterling. 
Instead of buying a dozen teaspoons and 
an odd piece or two with the money, she 
can get enough to serve a group of eight 
by paying down the money she has and 
fnishing the payments at specific later 
dates. Mrs. Jones gets the silver, the 
medit company pays the jeweler the 
balance of cash due on the transaction 
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at the time of the sale, thus freeing the 
jeweler from the necessity of carrying 
long-time book credits, and the mer- 
thant has made a good will customer 
vho will return again and again to the 
sore. New customers are brought into 
the store through the publicity the new 
Wlicy secures, old customers will return 
more often and the unit of sterling 
ilver sales will be increased materially. 
Most important of all, the sales are 
ash sales to the jewelers. 
tis important to note that the Ster- 
Silversmiths’ Guild Purchase Plan 
not overlook the rights of the pur- 
thase and the benefits which he is en- 
titled to receive. This buying method 
lWolves no extortion of excessive inter- 
wt. The charge for financing the pur- 
Maser is fair. The payments out of 
Meme are spread over a_ sufficiently 


long period. The whole conception 
keeps the customer’s interests plainly in 
view, for the Guild has realized that for 
the idea to succeed, the customer must 
like this way of buying. 

Purchase out of income has become 
such an accepted part of American busi- 
ness of today that this method has all 
the dignity of a charge account. Thou- 
sands of such purchases are made each 
day—both to the satisfaction of the 
customers and to the profit of the mer- 
chants. The rate of loss is so small as 
to be practically negligible. Economists 
have found that the loss ratio on used 
car sales bought on time payments is 
less than one-sixth of one per cent. 

The Sterling Silversmiths’ Guild Pur- 
chase Plan solves the only problem that 
must have caused the jeweler to hesitate 
in the past to introduce this sales method 
in his store. It provides a method at 
once dignified and sound and one which 
in no way can affect the prestige or 
stand of the finest store. It represents 
20th century buying and selling. 

This purchase plan applies only to 
Sterling silverware manufactured by 
members of the Sterling Silversmiths’ 
Guild of America, which includes the 
following: The Alvin Corp., Dominick 
& Haff, J. F. Fradley & Co., the Gorham 
Co., International Silver Co., Redlich & 
Co., Reed & Barton Corp., Rogers, Lunt 
& Bowlen Co., Frank W. Smith Co., 
Towle Mfg. Co., R. Wallace & Sons Mfg. 
Co., and Frank M. Whiting & Co. 








Bandits Rob Pawnshop 


Six Gangsters Escape from Establishment of 
A. Brooks, Philadelphia, with Loot 
Valued at Over $65,000 


PHILADELPHIA, June 19.—In one of 
the most carefully planned and daring 
jewelry robberies in this city, six gang- 
sters cut through a wall over the pawn- 
shop of A. Brooks, at 5146 Market St., 
West Philadelphia, forced a way into 
the store, bound and gagged the man- 
ager, Joseph Goodman, his clerk, Sidney 
Weinberg, and two customers, Daniel 
Henry and William Watson, and escaped 
with $1,600 and diamonds and mount- 
ings valued anywhere from $65,000 to 
$100,000 from the safe. The exact 
amount of loot will not be known until 
an inventory of pledges is completed. 
The total may exceed $100,000. De- 
struction of the store and building by 
fire and death of the trussed up captives 
was averted only by Goodman’s plea to 
one of the bandits to put out a cigarette 
one of the gang had thrown into a pile 
of waste paper as the robbers were pre- 
paring to leave with their booty. 

The store is within two doors of 52nd 
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and Market St., one of the busiest sec- 
tions of the city during the day. The 
store had been opened for business only 
a half hour when the robbery occurred 
at 8:30, with scores of people passing 
by. 

How carefully the robbery had been 
planned is shown by the fact that an 
empty apartment over the store had 
been rented last week by one of the 
gang, for ostensible use of himself and 
his wife. This room the robbers used 
as a base of operations. Their original 
plan, police say, was to cut a hole in 
the floor of their place and drop into the 
store, thus avoiding the burglar alarms 
on doors and windows. They had started 
this work but abandoned it. 

Goodman, the clerk and two customers 
were in the store when one of the gang 
entered and presented a ticket for a 
watch he had pawned last week. Good- 
man opened the safe to get the watch, 
and as he did so the man fired a shot 
into the ceiling as a signal and ordered 
those in the store into a rear room. 
Three others of the gang came in at the 
signal, with black suitcases. Then came 
a crash from upstairs as the robbers 
there broke through a partition to reach 
a staircase leading into the store, and 
dashed down the stairs to reinforce the 
gang there. While some of the robbers 
tied Goodman, the clerk and customers 
up, and gagged them with adhesive tape, 
the others. looted the safe, throwing their 
booty into the suitcases, and when the 
job was completed all six ran upstairs, 
lowered themselves and the suitcases 
into a rear yard, climbed over a fence 
and fled in a car waiting for them. The 
pledges stolen are placed at around $36,- 
000 in value, the rest of the booty and 
the money being the property of Good- 
man. 








Epistle to the Trade 
Goldsmiths 


I mourn the passing of the olden 
Time, when gold was merely golden. 

It was a better world, alas, 

When gold presumed to look like brass, 
Before Belais had ushered in 

The fad to make it look like tin; 

But platinum is now the cry, 

Quoted a little bit too high; 

And so, in scientific fettle, 

We bastardize an honest metal. 


Because it’s been considered silly 
To gild the pallor of the lily 

We, in our wisdom manifold, 
Contrive to lillify the gold. 


Kindly note that my polemic 
Interest is academic. 
Leap-year perils all were passed 
Safely by this scholiast. 
—A. K. L. in the New Yorker. 








William E. Heath, who has had con- 
siderable experience in watchmaking 
establishments has opened the Jewel 
Office at 26 San Antonio St., San Jose, 
Cal. Mr. Heath is specializing in watch 
repairing, and also features the latest 
designs in American watches. 
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a Over One Hundred Years the Jewelers’ Benk 4 
CHATHAM 
pHENIy A Bank's Best Friend 


Is a Satisfied Customer 


Hundreds a Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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TRust compANY We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Surplus and 


Capital, 
Undivided Profits over 


Ps Resources Over a Quarter of a Billion Dollars 












































IN THE HEART OF 
BOTH JEWELRY CENTRES 


This 105 year old bank . . ._ performing 
every function of a bank . . . offers you 
its facilities and friendly cooperation. 


Its eight offices are especially easy of access to those 
engaged in the jewelry trade. 


CHEMICAL 
BANK 


TRUST COMPANY 


165 Broadway 


Fifth Avenue at 29th Street Fifth Avenue at 54th Street 
Madison Avenue at 46th Street Eighth Avenue at 57th Street 
Broadway at 44th Street 320 Broadway 


Court at Joralemon Street (Brooklyn) 
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Banking Service for the Jewelry Trade 
E offer to jewelers the special facilities developed through 


years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING 'TRust COMPANY 
81 Fulton Street, New York 
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New York Notes 





Morris L. Alexander, diamond im- 
porter, 48 W. 48th St., accompanied by 
Mrs. Alexander left for the European 
diamond markets this week. They will 
return to this country Aug. 10. 

Abe Kobrin, of Kobrin Bros., Inc., 49 
Maiden Lane, was a passenger on the 
Leviathan which sailed for Europe on 
Wednesday of last week. Mr. Kobrin 
has gone abroad to visit the European 
diamond markets. 

A. R. Erskine and Mr. Cayce of 
George T. Brodnax, Inc., Memphis, 
Tenn., are in this city. Mr. Erskine will 
remain here for several months to work 
on the concern’s catalog, but Mr. Cayce, 
it is expected, will return in about a 
week. 

Fred C. Reimer sailed for Hamburg 
last Saturday on the Hamburg-Ameri- 
can liner Albert Ballin. Mr. Reimer will 
visit all of the factories in Europe he 
represents. He will also visit the English 
potteries which he represents in this 
country. Mr. Reimer has a showroom at 
49 W. 23d St. 

The weekly trip of the Timeology 
Hikers will commence this Saturday at 
230 p. m., from the I. R. T. Flatbush 
Ave. subway station. From there the 
group will take the Flatbush Ave. car 
to Ave U where Charles Dick will lead 
the walkers along Rockaway Point, Far 
Rockaway. 

A voluntary petition in bankruptcy 
was filed on June 5 by Jacob Klein, 
jeweler, 46 Atlantic Ave., Lynbrook, 
L. I. Liabilities were listed at $4,883, 
Mm unsecured claims, while assets of 
$1,890 were recorded as follows: Stock 
In trade, $1,500; cash on hand, $15; de- 
posits of money in banks, $75; auto- 
mobile, $50; fixtures, etc., $250. 

A deed of trust was executed last 
week by A. F. Perine & Son, 168 Flat- 
bush Ave., Brooklyn, to Max H. Becker, 
trustee. The firms liabilities are esti- 
mated at $15,000, while assets of over 
$10,000 in merchandise at cost are ex- 
pected to realize considerably less at 
sale. Mr. Becker’s attorneys are Stern- 
berg & Rosen, 233 Broadway. 

R. K. Kind, United States represen- 
tative for Thorens Inc., maker of cigar 
lighters, phonograph motors and musical 
boxes, returned to this country recently 
after visiting the concern’s factory in 
Switzerland. Mr. Kind enjoyed a pleas- 
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ant trip abroad and while in Europe 
spent some time in the principal cities 
on the Continent including Paris. 

Max Nathan, head of the Max Nathan 
Co., Inc., importer of precious stones, 
68 Nassau St., is receiving the sympathy 
of his many friends in the trade over 
the death of his wife, Else H. Nathan. 
Mrs. Nathan passed away last Friday 
in this city after an illness of two years. 
The burial was held last Monday in 
Woodlawn Cemetery. 

An involuntary petition in bankruptcy 
was filed on June 12 against the Altro 
Smelting & Refining Co., 112 John St. 
The petitioners are Hochberg & Letzter, 
with claims upward of $1,000; Joseph 
Radnai, $1,000; and the Franco-Ameri- 
can Precious Metals Corp., $4,000. On 
June 6 the alleged bankrupt executed an 
assignment for the benefit of creditors 
to Jacques Braunstein, 1440 Broadway. 
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A diamond bracelet, containing ap- 
proximately 400 diamonds will be sold 
at public auction on June 26 by the 
United States Marshal in this city. This 
sale will be held at 12 o’clock noon in 
Room 307 at the old Post Office build- 
ing, downtown. The bracelet to be sold 
has a foreign value of $1,500 and with 
the duty added is appraised as worth 
$2,250 in this country. The bracelet will 
be on inspection at the Marshal’s office 
between 10 a. m. and 3 p. m., June 25 
and on the morning of the sale. 


The Brooklyn Retail Jewelers Associ- 
ation held a regular monthly meeting 
last Thursday evening at Joe’s Restau- 
rant, Nevins St., and Flatbush Ave., 
where the members enjoyed a beefsteak 
dinner served before the business session 
was opened. Approximately 50 mem- 
bers were present when President 
Phineas Peters called the meeting to 
order. The guests of the evening were 
Charles T. Evans, secretary of the 
American National Retail Jewelers As- 
sociation and William Wagner, both of 
whom gave short talks. During the 
evening the members heard reports from 
the delegates who attended the State 
convention held recently in Pough- 
keepsie. There was also a general dis- 
cussion on association work, many mem- 
bers present reciting benefits that were 
derived from the Brooklyn, State and 
national associations. The question of 
holding an outing was discussed and it 
is likely that a picnic will be planned 
for the coming summer. This affair will 
probably be held at Lake Ronkonkoma, 
L. I. A committee to handle the details 
was appointed by President Peters, the 
following members being chosen: Arthur 
Eypel, chairman; Samuel Feldman and 
E. M. Klausner. Samuel Feldman, for- 
mer president of this organization and 
recently elected vice-president of the 
State association, was congratulated by 
his fellow members, who assured him 
that in his election they also felt 
honored. Mr. Feldman delivered a brief 
address, pointing out what association 
work had accomplished for him and 
what it can. do for others. President 
Peters and Mortimer Stavenhagen, sec- 
retary of the association, were appointed 
delegates to the national convention to 
be held in Cleveland next September. It 
is likely that other jewelers from Brook- 
lyn will also make the trip. After the 
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WEESTER 8”, 


HALL HOTEL 


in the Famous Schenley Park District 


Four Transit Lines at the Door 
ROOM RATES: 

With Running Water, $2 -00 up 

With Private Bath, 3.50 up 


Restaurant and Coffee Shop at Popular Prices 
Ample Parking Space 
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Within Ten Minutes of THE WHITE HOUSE « « 










1200 Sunshine Rooms (all outside) with Bath 


$5.00 Single * $8.00 Double 
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Old Fashioned Hospitality 
in a Modern Setting 


In the Grand Central Section, 10 minutes 

from Penn. Station, near Times Square, 

Fifth Avenue shops and important com- 
mercial centres and theatres. 


Radio in Every Room. 
Single Rooms $3 to $5 per day 
Double Rooms $4 to $6 per day 
S. Gregory Taylor, President Oscar W.Richards, Manager 
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‘“‘Baguette-Like’’ Manufacturing Jewelers “Changeaate Ries” 

Patented U. 8. A. Platinum Meuntings, a” Rings Patented U. 8. A. 
and Special Orders Se 

49 Maiden Lane Tel. John 5892 New York 
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B. ROEDE & SONS 


PLATINUMSMITHS 
SPECIAL ORDER WORK FOR OVER 45 YEARS 


THAT’S ALL 


142 FULTON STREET NEW YORK 
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A Complete Line of Celered Stones N 


fer Jobbing Purpeses 


We can supply all of your colored stone requirements, giving 
your order every attention as to careful selection and 
delivery. MAIL ORDERS GIVEN PROMPT AND 
ATTENTION. 


LEVERE COMPANY 


94 CANAL STREET NEW YORK 4 














H. ARNOLD & STEINWACHS 
48 Rue du Rhone 
GENEVA, (SWITZERLAND) 


Manufacturers of exclusive table-clocks, fine enameled 
toilet-sets, bonbon boxes, luxury-goods, etc. 
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meeting adjourned the jewelers went to 
the Brooklyn Elks’ Club where they 
enjoyed a social hour. This was the 
last meeting of the association until 
September. 

Paul Paiget has leased space at 575 
Fifth Ave., for a jewelry establishment. 

Teddy Teitch, engraver and diamond 
setter, formerly at 149 Canal St., is now 
located at 68 Bowery. 

The business conducted by Felix Lu- 
bran, 469 Sixth Ave., is now known as 
the Ando Watch and Jewelry Co. 

William A. Muney, wholesale jeweler, 
49 Chrystie St., leaves on the Leviathan, 
June 29 for a trip to Europe. 

A. R. Garafalo, wholesale and retail 
jeweler, has moved from 72 Bowery, to 
a ground floor store at 68 Bowery. 

Charles Kokin, manufacturer of 
mounted and unmounted platinum jewel- 
ry, has moved from 74 W. 46th St. to 
36 W. 47th St. 

Charles Sulli, manufacturing jeweler 
and diamond setter, formerly with Negin 
& Sulli, is now located in the new Jewel- 
ers’ building, 68 Bowery. 

Charters of incorporation were re- 
cently granted at Albany to Louis Maus, 
jewelry, capital $25,000, and Harry I. 
Mintz, jewelry, capital $20,000. 

Solomon & Malkin, manufacturers of 
gold jewelry, have changed their quar- 
ters from Room 907, 108 Fulton St., to 
Room 1117 in the same building. 

J. Molnar of Molnar & Morgenroth, 
manufacturing jewelers, 62 W. 47th St.., 


_ left for Europe on June 15 and will be 


abroad until mid August, visiting Paris, 
Germany, Austria and Hungary. 

Edward J. Whitman, for 12 years 
with Jonas Koch, 20 W. 47th St., is now 
associated with A. Shapiro & Son, job- 
bers of platinum watches, 48 W. 48th 
St. and is calling on the trade in the 
interests of the latter firm. 

William J. Ward, 15 Maiden Lane, 
reached New York yesterday (Wednes- 
day) after a two weeks’ motor trip 
through Canada. Mr. Ward who is also 
secretary of the Jewelers 24 Karat Club 
of New York came back in time to at- 
tend the organization’s outing held last 
Tuesday at Pleasure Bay, N. J. 

George L. Dillingham, member of the 
firm of N. H. White & Co., 21 Maiden 
Lane, leaves on a pleasure trip on July 
6 for California. He will be accom- 
panied by Mrs. Dillingham. On the way 
West they will visit such points of in- 
terest as Chicago, Denver, Yellowstone 
Park, Yosemite Valley, and the Grand 
Canyon, and will return by way of Van- 
couver, B. C., and the Canadian Rockies, 
arriving in New York about Aug. 7. 

Two packages containing cut dia- 
monds with an approximate value of 
$15,000 were seized by United States 
customs agents Tuesday morning from 
a seaman who was leaving the Red Star 
liner Pennland at the W. 21st St. pier. 
The gems were in a_ tobacco pouch, 
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which the sailor claimed had been given 
to him. The alleged smuggler was 
placed under arrest and taken to the 
Custom House, Treasury agent’s bureau, 
for further questioning. 

At the luncheon meeting of the Jewel- 
ry Crafts Association held at the Blue 
Ribbon Restaurant, 145 W. 44th St., 
yesterday at 12.30 p.m. T. Edgar Will- 
son, editor of THE JEWELERS’ CIRCULAR 
submitted a report on the recent trade 
practice conference held in Chicago dur- 
ing the annual meeting of the National 
Wholesale Jewelers Association and B. 
L. Shinn, 
Jewelers Board of Trade conducted a 
general forum discussion. 

Mandell E. Lewis, well known dia- 
mond and jewelry auctioneer, has re- 
turned to his New York headquarters at 
170 W. 81st St. following a trip in the 
southern states including North and 
South Carolina, Louisiana and Texas. 
Just before his return to New York he 
conducted a successful auction sale for 
John Nowak, 9514 Joseph Campau Ave., 
Detroit. Mr. Nowak is one of the oldest 
jewelers in that section and is going out 
of business, having sold the building in 
which he has conducted his business. 

The Loupe and Tweezer Club held its 
last meeting of the season at the Hotel 
Wentworth on Monday evening and 
voted to hold several outings during the 
summer. An outing committee consist- 
ing of “Eddie” Schloss Jr., chairman, 
“Ted” Brodie and “Al” Alstizer were 
appointed. Four new members were 
added to the organization’s roster, bring- 
ing the total to 60. The mecting was 
the best attended of the year and with 
the outings and the fall activities in 
the offing the members are anticipating 
a banner year for the organization. 

Theodore H. Fishel, president of the 
Fishel, Nessler Co., 184 Fifth Ave., has 
written President Hoover a letter asking 
his aid in obtaining increased duties in 
the proposed Tariff Bill that will give 
better protection to American manufac- 
turers of costume jewelry against the 
importations from  Czecho-Slovakia, 
where the skilled jewelry workman is 
paid from 15 cents to 25 cents an hour 
as compared with the rate of 75 cents 
to $1.50 per hour paid in the industry 
here. Mr. Fishel, as president of the 
Novelty Jewelry Manufacturers’ Asso- 
ciation in New York, asked President 
Hoover to refer his letter with a recom- 
mendation to the proper committee of 
Congress. 

The annual outing of the Gem Club 
of New York will be staged on July 18 
at Huntington, L. I., it was decided at 
the regular monthly meeting of the or- 
ganization held at the Fraternity Club, 
New York city, June 13. F. Eugene 
Simonson, special chairman of the out- 
ing committee, told of the program for 
this year’s jaunt, reporting that the 
committee was planning several surprise 
events which, he believes, will rival the 
baseball and tug-of-war games in popu- 
larity. Mr. Simonson’s committee con- 
sists of John Wirth, W. T. Robinson, 
Alan Brown, H. F. Rieg and George 
Waid. After the business meeting was 


secretary of the National * 
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terminated the members held a bridge 
tourney, Eric Hultmark taking first 
prize. 

Diamonds set in platinum valued at 
$150,000 are being held at the Apprais- 
er’s Stores, New York, while special 
agents of the Treasury Department con- 
duct an intensive investigation here and 
in Europe of the history, relatives and 
present connections of Mrs. Reila Factor, 
formerly of Chicago, who brought the 
jewels over on the French liner Ile de 
France on May 28 and failed to make 
a declaration. Mrs. Factor insists she 
is an English subject with an established 
foreign residence and that she brought 
her jewelry, including a diamond neck- 
lace valued at $50,000, to wear at social 
functions, and that under no circum- 
stances would she, nor had she planned 
to, sell the diamonds here. Despite these 
protestations the “temporary seizure” 
remains, and it is unlikely that Mrs. 
Factor will recover her gems before the 
government’s investigation is completed. 

The 18th annual outing of the A. Witt- 
nauer Co. and the Brighton Watch Case 
Co. was held at Atlantic Inn, Grant City, 
Staten Island on Saturday. About 65 
employes left the offices at 402-404 Fifth 
Ave. at noon in a bus and private cars, 
arriving at the Inn about 2.30 p.m. On 
the arrival refreshments and sandwiches 
were served. The paramount event of 
the day was a baseball game between 
the office and the factory forces, and a 
very spirited contest was at once begun. 
The office came out victor, the score 
being 8 to 5, after some very spectacular 
playing. Other games were also par- 
ticipated in, and the most interesting 
was the bean jar contest. After every- 
one present had judged what he thought 
to be the number of beans in a glass 
jar, the estimates ranging from 100 
to 800, C. Christensen named the correct 
number, 525, the exact contents of 
the jar. After the games all went to 
the Inn where a dinner was _ served. 
During dinner the famous Loth Witt- 
nauer Brighton Band presented a de- 
lightful program. As_ usual, Harry 
Ulmer acted as toastmaster, first calling 
on Mr. Detjen who proposed a toast to 
Miss M. S. Wittnauer, president of the 
company, who is abroad. Mr. Hein- 
muller then spoke about the cooperation 
of the office and factory, and Mr. Deck, 
manager of the Brighton Watch Case 
Co., answered him in the same vein. 








Newark 





Conrad J. Brotherly of Newark, N. J., 
and past president of the American Na- 
tional Retail Jewelers Association, re- 
turned from Europe last Monday after 
an enjoyable trip abroad. 

The building at 52-54 Lafayette St., 
built in 1812 and formerly known as 
Goldsmith Hall when it served as a 
center of the jewelry trade, is now being 
demolished to make way for a garage. 
David Rosen, president of the General 
Alloy Co., is the present owner. 
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Providence 


The Celluloid Novelty Co., 756 Eddy 
St., this city, is being conducted by Sam- 
uel Dosick of 202 Oakland Ave., this 
city, and Isadore Dosick of 24 St. Alban 
Road, Boston. 

Harry M. Arabian of 119 Armington 
Ave., Edgewood, has filed a statement 
with the city clerk’s office that he is 
owner of the Catlow Mfg. Co., 71 Rich- 
mond St., this city. 

The Providence Metal Spinning Co., 
185 Eddy St., is owned and conducted 
by George F. Culf and Frederick Culf, 
according to their statement filed at the 
city clerk’s office. 

Harry L. Benson, electroplating, rear 
of 226 Eddy St., has filed a voluntary pe- 
tition in bankruptcy in the United States 
District Court for Rhode Island, the 
schedules showing liabilities amounting 
to $8,515 and assets of $4,053. 

Joseph A. Smith, 225 South Main St., 
Attleboro, has filed information at the 
office of the city clerk of Providence 
that he is owner of the electroplating 
business at 93 Sabin St., this city, under 
the firm name of Joseph A. Smith & Co. 

J. A. Foster Co. was plaintiff in 12 
cases prosecuted in the civil session of 
the Sixth District Court before Judge 
Rueckert last week to recover balances 
due on book accounts. On motion judg- 
ment was entered in each case with costs 
in favor of the plaintiff. The amounts 
involved were from $6.20 to $106.20 and 
aggregated $617.50. 

Among the jewelry buyers reported in 
Providence and vicinity the past week 
were the following: Mr. Foster, of Sam- 
stag & Hilder Bros., New York City; 
Mrs. Corbett, of the Davis Dry Goods 
Co., Chicago; Mr. Jacobs, of Milton W. 
Jacobs & Bros., New York City; Mr. 
Levin and Mr. Meyer, of Levin, Meyer 
& Co., Philadelphia; Mr. McLane, of 
S. T. Stock & Co., Toronto, Can.; Mr. 
David, of S. David Co., Pittsburgh, Pa.; 
G. Freundlich, of the American Whole- 
sale Corp., Baltimore; R. J. Moffett, of 
the J. L. Hudson Co., Detroit, Mich.; 
Mr. Sabbath, of J. L. Sabbath & Co., 
Montreal, Quebec; Mr. Lipset, of King 
& Eisele Co., Buffalo. 











Attleboros 


A recent fire in the lacquer depart- 
ment of the V. F. Blackinton Co. 
jewelry plant on Commonwealth Ave. 
threatened the main factory building the 
other afternoon, causing a damage of 
about $5,000. The prompt action of the 
fire department prevented the blaze 
from spreading. 

J. H. Peckham & Sons, jewelry manu- 
facturers, North Attleboro, Mass., have 
adopted a cooperative program provid- 
ing their employes with more than 
$100,000 of group life insurance, which 
is being underwritten by the Metro- 
politan Life Insurance Co. By means 
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of the cooperative arrangement, the em- 
ployes receive protection at low cost 
through the substantial contributions 
their employer is making toward pre- 
mium payments. 








Philadelphia 


Ernest H. Kauffman, who for more 
than 17 years has been located at 1016 





. Chestnut St., is conducting a moving 


sale, in preparation for his removal to a 
new location in July. He has not yet 
been able to obtain a satisfactory place 
but will follow the trend of other re- 
tailers long established east of Broad 
St., and move West. 


Frank Kind, head of S. Kind & Sons, 
is back from Europe where he spent 
several weeks in the diamond markets 
and in Paris where he obtained a num- 
ber of novelties in jewelry. Mr. Kind 
found that in Amsterdam and other dia- 
mond centers small and ordinary stones 
are plentiful and prices fair but that 
when it came to stones of two carats 
and over, the supply is small and prices 
almost prohibitive. Much of the de- 
mand, especially from American buyers, 
he found was for the larger and finer 
stones, thereby aiding in keeping up the 
high prices. 

Another Philadelphia politician has 
“gone wrong” in the person of a Repub- 
lican leader, who was this week con- 
victed as a “fence,” sentence being de- 
ferred pending outcome of proceedings 
for a new trial. He was found guilty 
on the evidence of two negroes convicted 
as burglars, who had turned over, it was 
testified, jewelry valued at more than 
$10,000 to the politician within two 
months. Part of the loot was stolen 
from private residences but a consider- 
able part was the proceeds of jewelry 
store robberies, either in this city or 
vicinity. 

General conditions in the retail trade 
here show signs of slackening up for 
the balance of the summer. Many stores 
report a good June trade thus far, 
especially in commencement and wed- 
ding gift lines while others report a 
falling off in articles generally con- 
sidered suitable for such occasions. De- 
mand for good silver for the bridal 
season was fair but generally not quite 
up to the mark of previous years in 
most cases. The Sterling silver drive 
is reported to have helped the trade 
quite a little but its observance was 
not general here, according to the 
majority of those who took part in it. 
The silverplate campaign was not as 
successful as had been expected in some 
quarters and the reaction failed to show 
any great consumer interest. 








C. G. Baker, popular jeweler of Harri- 
man, Tenn., has again been elected to 
the mayorality of his city and will head 
the municipality’s government for two 
more years. 


His majority was 86 votes. 
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Boston 


The majority of the wholesale anq 
retail jewelry stores will be closed on 
Saturday throughout July and August, 


The annual outing of the Thomas 
Long Co. Employes’ Association will be 
held this year at Worrick Inn, Nap. 
tasket, with athletic games, dancing and 
luncheon and shore dinner. The com. 
mittee in charge is Walter Reilly, 
Forest Davidson, Mr. Anderson and the 
Misses Leona Bliss and Kay Sawler. 


Walter A. Perry, jeweler, 101 Tre. 
mont St., Boston, has returned from a 
five months’ trip around the world, visit- 
ing Cuba, Panama, Honolulu, Japan, 
China, Ceylon, Egypt, Italy, Switzerland 
and France. Mr. Perry left Boston Dee, 
28 on the President Adams which was 
later wrecked on ledges near the ep- 
trance to the Panama Canal. 


June business this year is reported 
as rather better than last year. Stores 
have been crowded so far, and the re- 
sponse to special displays and advertis- 
ing has been good. The windows this 
year have been especially attractive. 
Bigelow Kennard & Co. devoted a win- 
dow to “Her Graduation” and another 
to “His Graduation.” A. Stowell & Co. 
presented a special silver window for 
those who were considering wedding 
gifts. The vogue for coral was evi- 
denced by an especially interesting win- 
dow at the Shreve, Crump & Low Co. 


Seven Masonic past masters at the 
Smith Patterson Co., officiated last week 
at the funeral of John F. Martin, broth- 
er of Howard Martin, a director of the 
store and head of the wholesale depart- 
ment. There were A. P. MacMullen, 
Donald Reeves, Harold Batten, C. Quim- 
by, Charles Ramsdell, Frank Libby and 
Harold Briggs. Services were at Water- 
man Chapel, Kenmore Square. The late 
Mr. Martin, who was a salesman in In- 
diana, was 56 years old. While visiting 
here an insect flew into his eye, causing 
blood poisoning to which he finally suc- 
cumbed. His brother has the sincere 
sympathy of the trade. 


Out of sympathy for George A. 
Schuetz, vice-president of the Traub 
Mfg. Co., who is recovering from 4 
serious accident, several jewelers whe 
have annually attended the outing of 
the Boston Jewelers Club will not be 
present this year. Mr. Schuetz for 
many years has been host to a large 
number in the trade at these outings 
and at the annual banquet, and despite 
his troubles he asked all who have been 
regularly invited by him to go again 
this year as his guests, but these jewel- 
ers feel they will miss his cheery com- 
panionship. Mr. Schuetz was thrown 
from his horse at his farm in West 
Brookfield a few weeks ago, seriously 
injuring his wrist. On the way to the 
Mercy Hospital in Springfield his am- 
bulance was struck by another car, and 
he was thrown out, suffering an addi- 
tional shaking up. The stitches have 
now been removed, however, and he 1s 
to return home for further treatment. 
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Chicago Notes 


Lawson Jaffe, representing S. Wech- 
ter & Co., left last Thursday for his 
Wisconsin territory and will be gone for 
at least four weeks. 

“Billy” Thomas, president of the 
Weigle & Rose Co., returned recently 
from a business trip to Cleveland, Pitts- 
burgh and other points East. 

0. F. Samuelson, representative for 
the Towle Mfg. Co., returned this week 
from French Lick, Ind., where he and 
his family spent the past week resting. 

J. C. Droke, of the Droke Jewelry Co., 
Corinth, Miss., was a visitor in Chicago 
last week looking over the markets. 
This was Mr. Droke’s semi-annual trip 
to Chicago. 

Terry Sullivan of Shenandoah, Iowa, 
called on his favorite wholesale house in 
Chicago last week in search of new 
merchandise, and while here visited 
places of interest. 


Ralph Lewis, of S. C. Powell & Co., 
left recently on a business trip through 
the South. Mr. Lewis recently returned 
from the Middle West where he called 
on the wholesale trade. 


Dan Newman, of D. Newman, 10 S. 
Wabash Ave., manufacturer, returned 
to his duties on Monday after spending 
several weeks in California and the 
West attending the annual conclave of 
the Shrine. 


E. L. Badgley, manager of the Chi- 
cago office for the Harvey & Otis Co., 
returned this week from California and 
the Pacific Coast, where he went with 
the Medinah Shrine to attend their 
annual conclave. 

P. H. Winterberg, representing Elias- 
sof Bros. & Co., of Albany, N. Y., has 
completed a four weeks’ business trip 
through the East as far as Buffalo. Mr. 
Winterberg visits the retail trade in the 
interest of this firm. 

Paul Samuels, western representative 
for Katz & Ogush, is making his regu- 
lar business trip through the West to 
the Pacific Coast. He will return to his 
Chicago headquarters in the Columbus 
Memorial building the first week in July. 

Fred Kline, salesmanager for the 
Juergens & Andersen Co., left on Satur- 
day for an extended business trip 
through the west to California and the 
Pacific Coast. This is Mr. Kline’s usual 





summer trip to visit with his retail 
friends. 

R. D. Edwards, of the Edwards, Lud- 
wig & Fuller Co., Kansas City, Mo., 
spent two days in Chicago during the 
past week visiting with many of his 
friends enroute to the East where he 
will look over the markets for a few 
days. 

Myron Jackson, representing the Pot- 
ter & Buffinton Co., arrived at the Chi- 
cago office of this concern last Saturday 
morning. Mr. Jackson just completed 
an extended business trip through the 
North West, and will remain in Chicago 
for about a week visiting the trade. 

Allen Pinero, manufacturers’ repre- 
sentative, with headquarters in the Hey- 
worth building, and Mrs. Pinero left on 
Sunday to motor to California and the 
Pacific Coast. They will be away for 
a few weeks visiting places of interest 
and enjoying a complete rest. 

Charles C. Johnstone, retail jeweler, 
located on the second floor of 179 W. 
Madison St., has taken more spacious 
and desirable quarters on this same 
floor. Mr. Johnstone, now occupies the 
corner space. Mr. Johnstone has been 
located in this building for the past 14 
years. 

Thomas McCarlie, for over 40 years 
connected with the service department 
of the Chicago branch of the New Haven 
Clock Co., passed away on Thursday of 
last week after an illness of over five 
months. Mr. McCarlie had a wide circle 
of friends in the trade who will deeply 
regret to learn of his death. 

Alfred J. Moss, 29 E. Madison St., 
announced last week that he is now 
representing the Helgen Mfg. Co., of 
Providence, in connection with the J. J. 
White Mfg. Co., of Providence, the line 
he now represents. Mr. Moss will carry 
both lines through the Middle West and 
Pacific Coast territory calling on the 
wholesale trade. 

W. A. Kinsman, president and general 
manager and C. G. Pendill, advertising 
manager of the Towle Mfg. Co., arrived 
in Chicago on Monday of this week. 
They will spend several days here in 
conference with their western salesmen. 
The conference is to take place in Chi- 
cago instead of at Newburyport, which 
has always been the custom. 

On Wednesday afternoon Miss Daisy 
Erickson, daughter of Mr. and Mrs. Ed- 
mund Erickson, 7753 St. Lawrence Ave., 
became the bride of Dr. William Diffen- 


baugh, of Chicago. Mrs. Diffenbaugh 
has been connected with the jewelry 
business for many years. For the past 
three years she was associated with M. 
S. Fleishman & Co., and prior to that 
time was with Wahrer Bros. 

H. R. Reich, manager of the Chicago 
office of the R. Wallace & Sons Mfg. Co., 
left on Saturday for Wallingford, Conn., 
where he will spend a week before other 
members of the Chicago office join him 
in a sales conference at the home offices. 
On Saturday of this week Dave My- 
lasky, I. Ogilvie and Otto Klueber, will 
leave for the East. They represent this 
concern and travel out of the Chicago 
office. 

Merle N. Johnson, president of H. F. 
Wichman & Co., Honolulu, Hawaii, re- 
turned to Chicago last week from the 
East where he spent several weeks in 
looking over the markets. He is spend- 
ing a week in Chicago visiting with re- 
latives and friends before leaving for 
the Pacific Coast and home. Mr. John- 
son, makes this trip every two years, 
and while in the states always spends 
some time at his old home in Iowa. 

The marriage of Mrs. Rose Jame and 
Rud Noel took place on Sunday, June 16, 
at 4 o’clock in the afternoon at the home 
of Dr. Gerson Levi. A reception fol- 
lowed in the evening and this was held 
at 6946 Paxton Ave. The couple left on 
a honeymoon trip and upon their return 
will make their home at the Country 
Club Apartment Hotel. Mr. Noel has 
been identified with the diamond busi- 
ness for many years and has his offices 
on the 12th floor of the Mallers building. 

“Bob” Bolles, Pacific Coast represen- 
tative for the New Haven Clock Co., 
spent several days of the past week in 
Chicago visiting with many of his old 
acquaintances and spending some time 
at the local offices of this company. Mr. 
Bolles made his home in Chicago for 
many years, and for some time was 
manager of the Chicago office of the 
Oneida Community. Mr. Bolles left 
Chicago on Friday for the East where 
he will spend a few weeks visiting at 
the home offices. 

Funeral services for Carl J. Wietz, 
division merchandise manager of Mar- 
shall Field & Co., retail, were held last 
Thursday afternoon at 2 o’clock in 
Graceland Chapel, Graceland Cemetery. 
Mr. Wietz, who was 63 years old, was 
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Chicago Notes 
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in general charge of the jewelry, silver- 
ware, leather goods, stationery, optical, 
clocks and photograph sections of the 
Field store, whose service he entered in 
1882. During his career he made many 
trips to Europe and the Orient. De- 
ceased is survived by his widow and one 
son, Louis K. Wietz, also three sisters. 

In a letter received last Friday morn- 
ing by J. C. Petersen of the Interna- 
tional Silver Co., from C. R. Gardinor, 
president, announcement was made of 
his appointment as assistant manager 
of the Chicago office, succeeding K. G. 
Merrill, who was transferred to the 
East. Mr. Petersen has been associated 
with the Chicago office of the Interna- 
tional Silver Co., for more than 32 years. 
He started with them as an office boy. 
For the past few years he was credit 
manager of this office. In commemo- 
ration of this appointment his office 
associates presented him with a beau- 
tiful basket of flowers. ; 

“Dan Cupid” has been busy in the 
stores of the Jones & Baumrucker Co., 
as evidenced on Saturday when the wed- 
ding of Flo Neuzil and Miss Mildred 
Zalud took place. The event was held 
at the home of the bride’s parents, Mr. 
and Mrs. Edward F. Zalud, 2359 S. St. 
Louis Ave. After the reception the 
young couple left on a three weeks’ 
honeymoon trip to Yellowstone Park 
and points West. Upon their return to 
Chicago they will make their home at 
3037 W. 19th St. Mr. Neuzil and his 
wife have both been associated with the 
Jones & Baumrucker Co. for a number 
of years. Mr. Neuzil is connected with 
the 26th St. store as manager, and Mrs. 
Neuzil with the main offices in the 
Columbus Memorial building. 








Detroit 


The wholesale jewelry establishment 
of the Luths, Dorwald, Haller Co., an- 
nounces it is to continue in business 
under the old management on the fourth 
floor of the Liggett building, as it has 
during the past. It has, however, dis- 
posed of its old stock which has been 
replaced by everything new. This is one 
of the oldest wholesale jewelry organ- 
izations in Michigan. 

A man and a woman, arrested on a 
charge of taking jewelry valued at $250 
from the retail store of Harry Ehrlich, 
3603 Woodward Ave., when arraigned in 
police court, pleaded not guilty and ex- 
amination was set for June 18. The 
woman was released under a personal 
bond while the man was held under 
$2,000 bail. The robbery of which they 





are accused took place on June 4. 

O. I. Baker, for a number of years 
engaged in the wholesale and manufac- 
turing jewelry business in the Metro- 
politan building, announces that he has 
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sold his interest in that organization and 
recently purchased the retail jewelry 
business of Sydney Stone at 1117 Gris- 
wold St. He is now operating as 
Baker’s Inc. with a capital stock of 
$100,000. Those holding stock with him, 
it is shown are Ethel Baker and Louis 
Schlussel. 








Milwaukee 





Fred Luser has opened a jewelry store 
at 217% 27th St. Mr. Luser was for- 
merly ‘connected with the Voelkel & 
Luser jewelry establishment at 211 
27th St. 

Franks’ Jewelers, Inc., has _ been 
opened at 474 12th St., here. The new 
store is owned by Frank Lukitsch, for- 
merly with the E. L. Feiling jewelry 
establishment. 

About 50 members of the Milwaukee 
District Jewelers’ Club heard Robert F. 
Branch, representative of the Elgin Na- 
tional Watch Co., outline the sales policy 
of that concern when the group met 
June 11 at the Elks’ Club here. It was 
decided at this meeting to hold the an- 
nual picnic of the club at Pewaukee 
Lake on July 9. 








Kansas City 





F. F. Davis has opened a jewelry store 
in Norman, Okla. 

Harry G. Butterfield has opened a new 
store at 601 Main St., Joplin, Mo. Mr. 
Butterfield has been in business in Jop- 
lin for the past 12 years. 

Mr. and Mrs. Jules Borel and five 
children have gone to New York from 
whence they were to sail June 19 for 
Switzerland. Mr. Borel will return in 
September but Mrs. Borel will remain 
in Switzerland to place some of the 
children in school there. She will return 
to Kansas City later in the fall. 

There will be no meetings of the Kan- 
sas City Wholesale Jewelers’ Association 
for the next three months, with the ex- 
ception of committee meetings which 
may be called from time to time to plan 
for advertising for the gift show, to be 
held in August. A committee from this 
association met with the wholesale trade 
committee of the Chamber of Commerce, 
June 12, to discuss plans for holding a 
combined Gift, Jewelry Show and Style 
Show for the purpose of bringing more 
visitors to Kansas City. Heretofore the 
Style Show has always been a feature of 
the meetings of the Southwest Mer- 
chants’ Council, held in August and Feb- 
ruary of each year. 








The Gabriel Jewelry Co., Mobile, Ala., 
has purchased the entire stock of Ed- 
ward Brady, Biloxi, Miss. This stock will 
be sold out completely and a new store 
reopened at 200 W. Howard St., July 1. 
John R. Beggs, associated with the Gab- 
riel Jewelry Co. for past 15 years, will 
be manager of the new enterprise. 
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Ohio Notes 


The newest jewelry shop in Toledo, 
Ohio, was recently opened at 417 Madi- 
son Ave., under the trade name of 
Thrift, Jewelers. 

Smashing a window of the jewelry 
store of Joseph Rudick, 134 Elmdale 
Ave., Akron, Ohio, recently, robbers es- 
caped with wedding rings valued at $400, 
The police discovered the broken pane 
soon after the crash, but were unable 
to find any clues or witnesses to the 
theft. 

G. Krebs & Co., jewelers and optome- 
trists since 1876 at Dover, Ohio, have 
moved from Dover St. to the Ruefly block 
on W. Third St. The firm was founded 
by the late Gottlieb Krebs, a Swiss 
watchmaker, and continued after his 
death in 1916 by his son Charles and 
daughter Clara. 











San Francisco 





Watch-repairing offices have been 
opened at 762 Phelan building by George 
W. Armstrong. He was for over 20 
years with the Sorenson Jewelry Co. 

The meeting of the Wholesale Gold & 
Silversmiths’ Association and the golf 
tournament have been indefinitely post- 
poned, A. V. Davidson, secretary of the 
organization, stated last week. 

J. H. Spiro who has returned from a 
business trip through the Northwest 
says that he found considerable pros- 
perity in Oregon, Washington, Montana 
and Idaho. The weather was cold early 
in the spring, but apparently the crops 
will be-none the worse and the farmers 
are expecting a fine year while manuv- 
facturing in the various cities is making 
rapid progress. 

Prior to leaving this city for Spokane, 
early in June, Al. Goldberger of the 
Max J. Newman Co. announced June 16 
as the date for his wedding in Spokane, 
to Miss Amalene Cohen, the daughter 
of Mr. and Mrs. M. M. Cohen. The 
father of the bride is one of the leading 
retail jewelers of the Inland Empire and 
Mr. Goldberger is a member of the 
wholesale jewelry trade in San Fran- 
cisco. 

The meeting of the western directors, 
National Jewelers’ Board of Trade held 
on June 6 was presided over by P. A. 
Rowe in the unavoidable absence of E. 
V. Saunders, western district chairman. 
The meeting indorsed the drive for a na- 
tional fund of $75,000 for more vigor- 
ous prosecution of criminals who prey 
on members of the jewelry trade. Sev- 
eral western members have already sub- 
scribed. Subscriptions are being re 
ceived at western headquarters of the 
National Jewelers’ Board of Trade, 1440 
Hunter-Dulin building, San Francisco, 
A. V. Davidson, western district man- 
ager states. 
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Pittsburgh 


The wholesale jewelers group which 
was given a quota of $1,000 to raise 
toward the $1,500,000 protection fund 
being obtained for the National Associ- 
ation of Credit Men has completed its 
task. George W. Best of the Heeren 
Bros. Co. reports that the quota was 
oversubscribed. 

Judge Thomas D. Carnahan of 
Criminal Court last week paroled a man 
on two charges of fraudulent conversion 
and ordered him to make restitution to 
the downtown jewelry firm from which 
he was accused of taking approximately 
$100. The defendant collected the 
money for the concern and failed to 
account for it. The man was recom- 
mitted to jail where he is being held 
awaiting sentence, as a result of other 
charges preferred against him before a 
justice of the peace. 











Los Angeles 





W. B. Seyfriedt, formerly at 4430 S. 
Broadway, has removed to 424 S. Broad- 
way. 

S. Postil, formerly located at 424 S. 
Broadway, has moved to 903 S. Hill 
St., where he is operating under the firm 
name of “The Little Jewelry Shop.” 

The new store of Rheinhard & Co., 
retail jewelers has been opened in the 
Sequoia Theater building, one of the 
best business structures in Redwood 
City, Cal. 

Sam Brown, diamond setter. and John 
J. Nooyen, watchmaker, who have been 
joint tenants at 704 Title Guarantee 
building, have removed to 709 Metro- 
politan building. 

Higbee & Dorrer have about com- 
pleted the fitting out of their new es- 
tablishment in the Metropolitan build- 
ing, into which they will move next week 
from the Title Guarantee building. 

E. W. Reynolds, head of the wholesale 
house which bears his name, has just 
returned from the convention of the 
National Wholesale Jewelers Associa- 
tion recently held in Chicago. 

Retail and wholesale jewelers were 
humerously represented last week at the 
annual convention of the Mystic Shrine 
held here not only by Nobles of Los 
Angeles and vicinity but from out-of- 
State Temples. 

William Baird, leading jeweler in 
Yuma, Ariz., was a visitor here for the 
last 10 days, the greater part of which 
was given over to the Shrine convention. 
After transacting business he left with 
Mrs. Baird for Yuma. 

Carl A. Rose, 49 years old, recently 
passed away after a brief iliness. His 
shop where he carried on a diamond 
setting business has been closed and 
the equipment and fixtures at 800 Ches- 
ter Williams building, are offered for 
sale by Mrs. Rose. 

With the finishing touch of white 
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going on for a month at E. W. Reynolds 
Jewelry Co., which now occupies the 
entire third floor of the Metropolitan 
building, and a major jortion of the 
fourth floor, has been finished. 

H. A. Russell, Metropolitan building, 
is now in Europe where he will visit 
all of the gem-cutting centers. At 
present he is in the quaint town of Edar 
a.d.Nahe, Bavaria, where every family 
gains its livelihood from the fine stone 
cutting shops. He will return about the 
middle of July. During his absence his 
establishment is in charge of C. H. 
Mumper. 

A. N. Slavick, of the Slavick Jewelry 
Co., 427 W. Seventh St., gave an inter- 
esting and instructive address on “Mer- 
chandising,” at the last meeting of the 
24-Karat Club, which was held in the 
suburban city of Fullerton. H. Preston 
Smith, president of the George Davidson 
Jewelry Co., S. Hill St., and S. Spring 
St., also addressed the 30 prominent 
jewelers, members of the club, in which 
he brought many interesting and im- 
portant facts connected with the trade, 
emphasizing the benefits to be derived 
by team-work and cooperative efforts. 








Louisville 





Wayne Linder, of Bardstown, Ky., has 
recently moved his business into a new 
and larger store. 

The M. J. Noel Optical Co., at Eliza- 
bethtown, Ky., has recently added a com- 
plete jewelry business, and is also doing 
watch work. 

Brainard Lemon, of Lemon & Son, 
Louisville, is spending several months 
in Europe, planning to return with Mrs. 
Lemon the latter part of the summer. 

Charles J. Wunderlich, after more 
than 20 years with Matt Irion & Sons, 
retail jewelers, Fourth and Market Sts., 
Louisville, has resigned as store man- 
ager, and gone into the insurance busi- 
ness. 

Lester Woosley closed up his jewelry 
and watch repair shop at 564% S. Fifth 
St., on June 13, after operating about 
three months. He bought the store from 
C. E. Bradshaw, jeweler, at 715 W. 
Broadway, who formerly operated a 
branch business at the Fifth St. ad- 
dress. 

J. C. Hollingsworth, of French Lick, 
Ind., who during the busy season has 
a display of jewelry in the French Lick 
Hotel, was recently in Louisville, and 
reported that he had a big spring busi- 
ness this year, selling many good stones. 
He has arranged to open a summer 
branch store this year in a resort point. 

Philip Watkins, formerly of Eliza- 
bethtown, Ky., has recently taken over 
and is operating the jewelry store of the 
late Carrell Jewell, at St. Matthews, 
just east of Louisville. Mr. Jewell was 
killed in an automobile accident some 
months ago, when struck by a machine 
while walking in the road near his 
store. : 

M. M. Lorch, of the Letzler, Lorch Co., 
Louisville retailer, jobber and manufac- 
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turer, reported on June 10 to the police 
department that thieves had raided his 
apartment at 2082 Douglas Boulevard, 
over the weekend, while the family was 
out of the city, broke open a Japanese 
wood box, and took about $1,000 in 
jewelry and other items. 

Percy B. Stith, president of William 
Kendrick’s Sons, recently called a dinner 
meeting of the Louisville Retail Jewelers 
Association, at the Kentucky Hotel, to 
hear Messrs. Heinrich and Loufburrow, 
of the Elgin National Watch Co., deliver 
talks on Elgin merchandise and methods, 
the talks being illustrated with moving 


pictures. The meeting was attended by 
about 70 local jewelers and watch- 
makers. 








Atlanta, Ga. 


Mr. Dorsey, of Atlanta, is planning 
to open a small jewelry shop in the 
Aragon Hotel building. 

Mr. McGinnis, a stepson of J. A. 
Purvis, well-known Atlanta jeweler in 
the Silvey building, died on June 9 fol- 
lowing a short illness. 

James A. Steel, formerly with the 
Saul Jewelry Co., in Rome, Ga., has 
moved to Atlanta and opened a trade 
shop at 711 Silvey building. 

R. M. Fluker has been appointed 
traveling representative for the Jewel- 
ers’ Supply Co., of Atlanta. He will 
have Georgia, North Carolina, South 
Carolina and Tennessee in his regular 
territory, it is announced. 

Mr. Jenkins, of Jenkins & Gehman, 
jewelry firm of Rocky Mount, N. C., was 
a visitor in Atlanta during the week 
attending the National Civitan conven- 
tion. Other visitors included Mr. Bain- 
bridge of Asheville, N. C.; S. C. Camp- 
bell, of Bowden, Ga., and F. N. Rade- 
baugh. 

C. V. Hohenstein, secretary of the 
Atlanta Retail Merchants’ Association, 
was guest of honor at the June meeting 
of the Atlanta Retail Jewelers’ Associ- 
ation, which was held on Tuesday eve- 
ning, June 11, at the Winecoff Hotel. 
The principle feature of the program 
was a round table discussion of the pro- 
posed one per cet cent sales tax, led by 
Mr. Hohenstein. R. C. Schneider, of 
R. C. Schneider & Son, who represented 
the jewelers at the recent meeting in 
Macon, and Nat Ullman, of the Nat 
Kaiser Co., also discussed the tax and 
its effects in some detail, explaining how 
it would operate. While no action was 
taken by the association, the meeting 
was an interesting and an enlightening 
one. 











Incorporation papers were filed at 
Hartford, Conn., by W. E. Pierpont, 
Inc., to engage in the business of manu- 
facturing and selling jewelry, clocks, 
watches and glassware. The amount of 
authorized capital stock is $50,000, 
divided into 500 shares of $100 par value 
each, paid in $40,000. The incorpo- 


rators are Wilfred E. Pierpont, Sr., 
Evelyn Nolan and Wilfred E. Pierpont, 
Jr., all of Waterbury. 
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Philadelphia Jeweler Designs 
Diamond Collar for Stuffed 
White Rat 


T is said that the life of a Phila- 

delphia retail jeweler is not all 
seriousness, and under present condi- 
tions in the trade here, jewelers agree 
it is a good thing this is so. For in- 
stance, only this week, there was the 
experience of the staff of S. Kind & 
Sons with Mile. Flora Nelda, European 
dancer of note and her pet white rat. 
Visits of notables, stage or otherwise, 
are no rarity in the Kind store. But 
when Mile. Nelda, who had been appear- 
ing at a local theater, floated in (floated 
is the word), and headed for the dia- 
mond counter, all the staff in that sec- 
tion sat up and took notice, both of her 
and her white woolly dog. 

Mile. Nelda had a peculiar errand to 
do. She explained to a sympathetic au- 
dience that up to a few days before, she 
was the possessor of the handsomest and 
most intelligent white rat in all the 
world, which had been her most prized 
pet. But, alas, she unwittingly had 
stepped on “Tosca” one sad day and 
“Tosca” died immediately thereafter. 
Her love for “Tosca” was no evanescent 
thing, the dancer explained, and she had 
a taxidermist mount the animal, which 
she intended to take and keep always. 
Next, it appeared, she had been planning 
before the accident to equip “Tosca” 
with a jeweled collar. Was it too late 
now that her pet had gone to the heaven 
of all good white rats? Before her ques- 
tion could be answered, the dancer 
switched her interest to a beautiful pear- 
shaped aquamarine, she had seen in the 
display window as she entered. She ex- 
pressed a desire for two of them for a 
Pair of earrings she sometimes wears. 
The mate to the stone was found and 
the dancer left promising an early re- 
tun. Sure enough the next day, she 
tame back, this time carrying a bulky 
package. She placed it on the diamond 
showcase, opened it and displayed to the 
somewhat astonished clerks, the stuffed 
figure of little “Tosca.” “It is that I 
want a little collar for her,” Mlle. Nelda 
explained. “Something unusual, some- 
thing different, something very beauti- 
ful.” The clerk looked again at “Tosca,” 

inked once or twice, and then became 


He sketched a ten- 


busy with designs. 
tative one and presented it to the dan- 


seuse. “Of platinum?” he ventured. 

“The very best,” she answered and 
looked at the sketch. “It is the very 
thing,” she exclaimed. “Make it up for 
me at once. I return to Europe in a 
few days.” 

And that’s the history of the platinum 
and diamond collar that encircles the 
neck of a stuffed white rat. The collar is 
set with twenty-four small diamonds. 


* * * 


Napoleon’s Bracelet Bearing ‘Photo- 
graphs of Emperor and His Queen 
in Possession of New Yorker 


A gold bracelet which according to 
affidavits was originally owned by 
Napoleon Bonaparte I, containing the 
miniature of the Emperor as well as 
that of the Empress Josephine is now 
the possession of a New Yorker. Mau- 
rice Blumenthal, a contractor, of 55 W. 
42nd St., is the owner of the valuable 
antique which is held by his brother, 
Ralph J. Blumenthal, importer of semi- 
precious stones, 87 Nassau St. 

The bracelet has a portrait of Napo- 
leon with a profile view and one of 
Josephine with the appearance of a 
cameo, executed by the miniturist of the 
Court, Louis Parent, and bearing his 
signature. On each side of the minia- 
tures are lockets containing locks of hair 
of Napoleon and Josephine. 

The Polish Prince Poniatovski was 
presented the bracelet by Napoleon in 
1812 as a token of appreciation for his 
services, especially for meritorious work 
in the Battle of Borodine under the 
orders of Marshal Ney. In 1867 the 
ornamentation was ceded by the descend- 
ants of Poniatovski to a Moscow col- 
lector, Mr. Jouraliev. The latter’s heirs 
sold it in 1896 to Prince Felix You- 
soupof, Count Soumarokof-Elston, a 
celebrated collector of Petrograd. In 
1919 it was secured by the antiquarian 
Naguine and in 1922 Henry C. Reissar 
of Esthonia became the owner. An 
agent of Mr. Blumenthal purchased it 
from the latter in 1928. 

A value of over $100,000 has been 
placed on the bracelet, and although the 
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owner has received many tempting 
offers he has not as yielded to the over- 
tures of antique collectors. Maurice 
Blumenthal considers the bracelet one of 
the finest pieces in his large and varied 
collection of antiques which includes 
many cameos, precious mineral and 
stone creations, and a valuable and rare 
collection of cuff and other buttons of 
unusual and ancient designs. 
* * * 


Chanel Bracelets Are Creating a 
Popular Demand 


Chanei necklaces, particularly the in- 
expensive grade, have taken the public’s 
fancy, according to Cahn & Kornbrodt, 
wholesalers and importers, 580 Fifth 
Ave., New York. Only a few days ago 
the New York concern was informed 
that one of its customers in New Eng- 
land sold 14 dozen of these bracelets in 
one day. They comprise a well designed 
sterling silver chain, with varied colored 
stones arranged and artistically set so 
that they hang gracefully on the neck. 
These necklaces may be purchased to 
match any costume. 

* * * 


First New York-Spain-Paris Flight 
Accomplished With Longines 
Watches, Chronographs and 

Chronometers 


The latest long-distance flight, from 





Old Orchard to Spain, accomplished 
by the three Frenchmen—Lotti, 
Assolant, and Levefre has attracted 


much attention. Besides the Longines 
equipment of the aeroplane, each aviator 
wore a Longines wrist chronograph. 

On their arrival at New York, the 
French aviators went to the A. Witt- 
nauer Co., sole distributors of the Lon- 
gines watches in America, to have their 
chronometer repaired and to select some 
additional timepieces. 

Because of their absolute accuracy 
and dependability, Longines are chosen 
by famous aviators the world over. All 
the longest and greatest aviation flights 
have been accomplished with Longines 
timepieces. 

The Green Flash in which Capt. 
Yancey and Pilot Williams are to fly 
from Old Orchard to Rome is also 
equipped with Longines timepieces ex- 
clusively. 
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FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 


General Office 
62-72 West 47th Street, New York City 
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inding Watch Troubles 


With Tips on Correcting Them 


N a recent article appearing in THE 

JEWELERS’ CIRCULAR, Locating Watch 
Troubles and Correcting Them, I dis- 
cussed the more common watch troubles 
only, as it would take a large book to 
give all of the troubles alone, without 
giving the remedy for any of them. 

To be an A-1 workman on all models 
and sizes of Swiss and American rail- 
road and bracelet watches, it is absolute- 
ly essential to be an A-1 diagnostician. 
In other words, one must be able to 
diagnose a watch at a glance, and know 
just what is wrong and of course, one 
must then know how to correct the 
trouble. 

I once worked under a watchmaker 
who had been at the business for 40 
years, and yet he could not diagnose a 
job quickly or accurately. I recall a job 
taken in by him once. It was a railroad 
watch to be overhauled and have balance 
staff fitted. He looked the watch over 
carefully before making an estimate of 
the job, but failed to find that the watch 
had been repaired by a cobbler, and that 
the balance cross arm had been broken, 
and the staff had been soldered in with 
solf solder and that the hairspring collet 
had been closed with a round ended 
punch. The jewel seats in the balance 
cock had been cut down, obviously to 
eliminate end-shake. He also failed to 
discover that the lower plate jewel for 
the third wheel was broken. The final 
outcome of this job being: watch over- 
hauled, staff fit, hairspring vibrated, 
plate jewel fit, new balance wheel, and 
new balance cock. He charged $6.50 for 
this job, whereas it should not have been 
less than $11.50. 





By P. B. Harris 


RELATE the above just to give an 

idea of the importance of a thorough 
examination of every job before the 
price is made. I do not agree with, or 
approve of, the policy pursued by the 
head of most repair departments; for 
example, making a price before the 
watch has been thoroughly examined, 
and sticking to that price regardless of 
what is found to be needed by the work- 
man. I believe the jewelry shop is the 
only shop existing today that still ad- 
heres to that policy, and the quicker this 
is done away with, the better it will be 
for all concerned. 

With the radio and automobile assum- 
ing a more important place in our busi- 
ness, social, and industrial lives every 
day, and making it harder and harder 
each year for the. jeweler to retain his 
equilibrium, something must be done in 
our repair department to put it on a 
paying basis. The desired change can 
only be brought about by more efficient 
workmen doing their work more, effi- 
ciently, for even the best of workmen 
can do very poor work if#they wish. 

I shall now try to explain what, in my 
opinion, is the best and: most practical 
way,te ‘correct several minor and major 
watch troubles that most every work- 
man finds annoying at times. 


IRST; I am assuming that the watch 

has’ been overhauled and seemed en- 
tirely all right. But after two or three 
days the customer brings it back, stat- 
ing that it will not run twenty-four 
hours. -With a job of this nature, the 
average workman will go directly to the 
mainspring, expecting to find ‘it “set.” 


Quite often this is the cause of the 
trouble. However, it is not always so, 
as every good workman has learned. If 
the spring is “set,” a new one is essen- 
tial, and will usually correct the 
trouble. But some jobs are more com- 
plicated than this and require a diagnos- 
tician of the first magnitude to locate 
the actual trouble immediately. How- 
ever, any workman can locate it if he 
will follow a carefully laid out plan. 
First, we will examine the train. Re- 
move the pallet fork and ratchet wheel 
from the movement. Also remove the 
dial, hands, and cannon pinion. Hold 
the movement in the left hand, place 
finger of right hand lightly against the 
mainspring barrel, and turn slowly. Con- 
tinue this until you can tell if the train 
binds any place. If it does bind, locate 
the wheel on which it is binding and 
look at its pivots carefully. Polish them, 
with diamantine if they are not in per- 
fect condition..” Carefully examine the 
plate jewels and see that they are clean 
and oiled and are not broken or shivered. 
See that there is no rust between, or on, 
the pinion leaves. See that the teeth of 
all the train wheels are straight and 
have no burrs on them. 

If, after a careful examination, the 
train seems to be in perfect condition, 
remove all of the wheels except the cen- 
ter wheel and the barrel. Test these 
very carefully by giving the barrel a 
whirl with the finger. If it does not turn 
freely, or if it stops in the same position 
more than one time, the barrel likely 
needs rounding up. Examine the barrel 
carefully and if it is out of true, or if 
it binds in any one position, it is well to 


THE JEWELERS’ CIRCULAR June 20, 1929 


Accurate Assaying 


of Scrap Metal 


Let us send you a check for 
your old jewelry, sweepings and 
polishings. Through our accu- 
rate refining we give you full 
allowance for all precious met- 
al content — platinum, palla- 


- dium, gold and silver. 
‘“*BUBBLING OVER 


Spyco Smelting & Refining Co. 
DOWN SOUTH 51 South Third St., Minneapolis, Minn. 


A Manufacturing Jeweler of New 
Orleans, wrote us on March 12, 1929: 


“We are sending to you photo of the 14 kt. gold 
cup made by us with gold furnished by Handy & 
Harman. This cup was made for the Louisiana 
Jockey Club of New Orleans. : : "He oe tate 

“The cup when finished weighed 75 ounces. The x ; : 
horse is a reproduction of ‘Bubbling Over.’ 

“A great part of the success in manufacturing ; REFINERS 
this cup was due to the exceptional quality of the pe ia Forty years of satisfac- 
gold you sent to us, and it met with all our ex- tae) Se 4 a ‘ 
pectations and requirements in every respect. We ae | wed ew 3 8 tepU 
take this opportunity to express to Handy & Har- ot ee tation gaine d thru 
man our sincere thanks for sending such fine pe “ making fair, satisfac- 
quality of gold. In the future should we need bie | e tory returns for old 


any metals in your particular line we will not eee. | 
e ar | x GOLD, SILVER, 


forget Handy & Harman.” 
PLATINUM, 


New Orleans “bubbled over” when her Bars . 
Grane | FILLED CASES, 


horse, “Bubbling Over,” won the Kentucky 36 | 
Derby a couple of years ago. And our ae PS a PLATED SCRAPS, 


customer fairly bubbled over with enthu- 4 SWEEPS, ETC. 
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which Handy & Harman gold behaved in oe 
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put it in a rounding-up tool. For this 
one should use some standard make tool. 
All that is necessary to do this is to 
simply follow instructions for the use of 
the tool. It is also well to polish the 
parrel arbor and center wheel pivots 
with a good burnisher or polishing stone. 
[have discovered that this barrel trouble 
js more often found in the cheaper 
makes of Swiss watches. The same 
trouble, however, is sometimes found in 
our American watches, especially notice- 
able among some of our cheaper brace- 
let watches. This trouble is not confined 
to the barrel alone but, in some in- 
stances, is found in any of the train 
wheels. 

This does not mean that the wheels 
are not true in the round every time, but 
perhaps that the pivot holes are some- 
times not drilled correctly. If you are 
one of the workmen who believe that all 
watches are in perfect condition when 
they leave the factory, it is well to rid 
yourself of this false illusion at once. 

Among some of the low-grade watches, 
the barrel heads have a tendency to be 
large, and once out are hard to get back 
into the barrel. This is a minor job, 
however, and a few strokes on the edge 
of the barrel head with a fine hand em- 
ery-buff will bring it down to the proper 
size. Do not overdo this. Barrel heads 
must be down evenly all around and 
springs must not bind in barrel. If 
these troubles are not corrected, they 
will cause complete stoppage. 

For any watch that is apparently in 
good condition but does not run twenty- 
four hours, the above methods carefully 
followed will usually give results. How- 
ever, as most all workmen realize, there 
are exceptions to every rule. When the 
above fails to give the desired result, let 
us turn to the escapement. 


OW, the escapement is by far the 

most complicated part of the watch 
that the average watchmaker in a retail 
store is called upon to repair. Therefore, 
it should be given special study and at- 
tention. The escapement may be so ad- 
justed that the watch runs well, and has 
a good motion, and yet be the cause of 
the watch not running twenty-four 
hours. For instance, if a watch is slight- 
ly out of beat, it will sometimes stop 
after running about twenty to twenty- 
four hours. It can be out of beat enough 
to have very little, or no effect on the 
time, but enough to cause the watch to 
stop when the power is almost gone 
from the train. This trouble, of course, 
must be corrected. The easier and most 
time-saving way is to move the hair- 
spring collet just a little in the opposite 
direction from the way the roller jewel 
should go. Extreme caution must always 
be used when working with the hair- 
spring. A good way to move the spring 
collet, and a fairly safe way, is to place 
the blade of a jewel screw driver in the 
slot in collet and turn gently until collet 

moved to the desired position. Thus, 
by moving the collet we change the po- 
sition of the roller jewel. Roller jewels 
must face squarely into fork. It is also 
Well to see that the roller jewel is not 
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too small. In fitting roller jewels, al- 
ways use a gage for the fork, and when 
it fits the fork snugly, select a jewel two 
sizes smaller in order to obtain the best 
results. See that the roller jewels are 
always tight in table and free from oil. 
Genuine roller jewels should always be 
used. Some workmen use brass pins, but 
this is botch work and no good workman 
will do it. Furthermore, they are never 
satisfactory. Workmen should always 
replace these brass pins with jewels, even 
if the job is a free one. 

I find that a great trouble with watch- 
makers, especially the more or less inex- 
perienced ones, is that they get the idea 
that some watches cannot be success- 
fully repaired. However, facts prove 
this to be untrue. All watches, except- 
ing of course, the very cheapest ones, 
can be repaired. We sometimes find 
jobs that would exceed the value of the 
watch. These should all be turned down, 
however. 


FTER the collet has been adjusted so 
as to put the watch in beat and the 
trouble has not yet been corrected, we 
must look at the pallet arbor. If the 
pallet arbor has too much end-shake, 
thus causing the fork to work up and 
come in contact with the roller table, it 
will cause stoppage after most of the 
tension is gone from the mainspring. It 
will cause immediate stoppage if the 
end-shake is too much. The better way 
to correct this is to close the holes in pal- 
let bridge and plate if they are large. 
and then bend bridge downward until 
the end-shake is correct. However, this 
will not always eliminate the trouble. 
Sometimes we find where, after the end- 
shake has been corrected, the fork still 
comes in contact with the table. The 
most practical way to correct this is one 
which has not been generally taught. It 
sounds like botch work, but it is not. It is 
a good, practical, time-saving method. 
Remove the fork from the. movement 
and place it upside-down on a firm piece 
of wood. A watch brush handle will do. 
Make a hole for the pallet arbor, and if 
a single roller movement, make a hole 
for the guard pin also. Then place a 
chisel-like punch about mid-way of the 
lever, and tap punch lightly. Do this 
until the fork will not come into contact 
with roller table in any position. The 
object, of course, being to bend the fork 
slightly downward. One must be very 
cautious, as most levers are easily 
broken. Some levers are hard, and some 
soft. After trying this on a few jobs it 
becomes easy to bend the lever just as 
desired, but if bent too much it will come 
into contact with the lower plate. 


I also find that the escapement will 
sometimes cause this trouble. When one 
banking screw is not properly adjusted 
and permits too much lock, that is, per- 
mits the escape wheel to slide too far 
down on pallet stone, it will sometimes 
cause stoppage. This, of course, can be 
corrected by properly adjusting the es- 
capement. When cleaning watches, it is 
well to always examine the escapement 
and if it is not correct, it should be cor- 
rected before the watch is turned out. 
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Correcting Hands 


fem hands of a watch are the cause of 
25 per cent of the stop jobs. The 
hands—before a watch is properly re- 
paired—must be correct. I want to drill 
that phrase into the head of every 
watchmaker, “Every part of the watch 
must be correct.” The hands play a very 
vital part in the time-keeping qualities 
of the watch. There are several minor 
things about them that must be right 
before the watch can function as it 
should. 

I shall discuss the hands in detail, be- 
cause the average workman does not 
give the hands the necessary care. The 
hour and minute hands must not come 
in contact with each other, or with the 
dial, second hand or glass. The hour 
wheel should always be free on cannon 
pinion, but should not have too much 
play. There should always be a dial 
washer on the hour wheel, although most 
watch factories do not recommend the 
use of dial washers. I find them abso- 
lutely essential for some watches. The 
barrel or pipe of hour wheel should be 
just a little shorter than cannon pinion, 
and drop just below the minute hand 
shoulder. In other words, when the hour 
wheel and the dial are in place and the 
minute hand is down on the cannon pin- 
ion, the hour wheel should have just 
enough end-shake to be free and to per- 
mit the hands to be free. 

It is a good idea to use high glasses 
whenever possible. They give the hands 
more room, thereby giving the workman 
more room to work with the hands. 

The second hand should be down low 
enough to permit the hour hand to 
pass over it with space between 
them, yet the second hand should not 
come in contact with the dial, as this 
friction will cause the watch to stop or 
lose time. 

The minute hand should be high 
enough to pass freely over the hour 
hand, but not high enough to come in 
contact with the glass. Always see that 
the hands are adjusted like that, and 
your hand trouble will be cut down to a 
minimum. 

a 

HE average workman, of course, 

knows how to select an hour or min- 
ute wheel or cannon pinion with the 
correct number of teeth, when the sam- 
ple is lost. But it might be well to add 
here that the number of teeth in the can- 
non pinion must be one-third as many 
as the minute wheel; for instance, if the 
minute wheel has thirty teeth the can- 
non pinon must have ten. The number 
of teeth in the hour wheel must be four 
times as many as the pinion of the min- 
ute wheel. If the minute wheel pinion 
has eight, the hour wheel must have 
thirty-two. I use the above numbers as 
examples, because most cannon pinions 
and minute wheels have that number of 
teeth. 

(To be continued) 








A Quarter Repeating Cylinder Watch 
by Thos. Mudge, inventor of the Lever 
Escapement, will soon be illustrated and 
described in this department. 
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LEES & SANDERS 


EACH YEAR SHOWS GREAT INCREASE IN THE NUMBER OF 
CUSTOMERS IN THE UNITED STATES. THE REASON IS OBVIOUS. 
SHIP YOUR NEXT LOT. 


SWEEP SMELTERS 
BIRMINGHAM, EnNG. 


































Do You Breathe Dust 
As You Polish? 


It’s a crime, 
absolutely, to 
polish without a 
dust collector— 
even an occa- 
sional article cre- 
ates occasional 
dust —all this 
occasional dust, 
f laden with metal- 

. lic particles, is 
breathed into 
your lungs as 
you work—what 


then? 


Don’t take this 
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office buildings and stores where noise would prevent this 
condition. 


be unthinkable. 
Leiman Bros. Patented 
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Get the Catalog 
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EVAPORATE 


when subjected to 
extreme heat? 


And we can prove it 


“If You Are Not Using FULCRUM OILS You Are 
Not Using the BEST OILS” 


All Material Jobbers Sell FULCRUM OILS 


FULCRUM OIL COMPANY 
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709 Sansom Street, Philadelphia 
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For thin rings get our num- 
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to our regular sizes. 

The Lien Safety Pin Clutch Co. 
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United States Patents 


Issue of June 11, 1929 


1,716,640. _COMBINATION BROOCH-BAR 
Pin. JosEPH Kaurer, Far Rockaway, 
and SauL Kaurer, New York. Filed 
March 21, 1928. Serial 263,271. 2 
claims. 

An ornamental device of the character de- 
scribed, including a bar pin, portions movable 











into position at the sides thereof to transform 
the device into a brooch, said portions being 
hingedly connected to the bar pin and being 
adapted to be concealed therebeneath, and 
means to lock the said portions in the first 
mentioned position. 


United States Trade-Marks 
Issue of June 11, 1929 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

arks applied for under the 10-year ‘“pro- 

viso”’ are registerable under the provision 
in Bites: (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. bo 002. Srmon MILLER & Co., Newark, 
N. Filed April 8, 1929. 


SAMSON 


For Bracelets and Wrist-Watch Bracelets. 


Claims use since March 15, 1929. 


Ser. 263,202. Excin NaTionaL WatcH Co., 
Chicago, Ill. Filed March 15, 1928. 


THE 
PARISIENNE 


For Watches and Watchcases. 
Claims use since March 9, 1928. 


Registrations Not Subject to Opposition 
257,620. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) BENJAMIN 


& Epwarp J. Gross Co., INc., New York. 
Filed Oct. 24, 1928. Serial 274, 224. 


MODERNIST 


and Finger Rings and ee Therefor. 
Claims use since Feb. 15, 192 


Trade-Mark Registrations Granted 
26 14. HOROLOGICAL INSTRUMENTS— 
* CLOCKS, CLOCK WORKS, 


MELY, 
LARM CLOCKS, WATCHES, ALARM 
WATCHES AND PARTS THEREOF. 
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ANCIENS ETABLISSEMENTS DuvVERDREY & 
BLOQUEL, St. Nicholas d’Aliermont, 
France. 


Filed July 21, 1928. Serial 269,933. Pub- 
lished April 2, 1929. 
LABELS 
35,879.— Title: CRYSTAL MAGIC. For 


THE CRYSTAL 


Cement. 
Published 


Allentown, Pa. 


Watch-Glass 
Maaic Co., 
May 1, 1929. 
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Jewelers Merchandising Calendar 
(Continued from page 41) 








summer merchandising plans of the pro- 
gressive merchant in any line of busi- 
ness: 

1. The merchandise the people want, 
or ought to have for their pleasure and 
comfort in summer weather. 

2. The method of forcing this merchan- 
dise on the minds of the people, of show- 
ing them the benefits to be derived from 
its purchase and use during the hot 
weather. 

The first thing is the merchandise 
itself. Is it suitable? Is it timely? 
Will it fill a need? Will it give pleasure 
and comfort in the hot weather of sum- 
mer? 

In order to answer these questions we 
have only to review the usual living con- 
ditions of the people in summer, to learn 
what their principal social activities are 
likely to be. These may be summed up 
briefly in the following: 

1. There is a general desire to avoid 
the discomforts of the heated term of 
summer. 

2. In order to secure relief from the 
heat people live more out-of-doors. 

3. This out-door movement is mani- 
fested in the following ways: 

(a) Vacations; (b) Week-End Trips; 
(c) Touring Trips; (d) Day Excursions; 
(e) Evening Entertainments; (f) Porch 
Parties; (g) Lawn Socials; (h) Summer 
Sports; (i) Travel. 

Each of these diversions from the reg- 
ular routine of living produce new needs. 
The jeweler can supply many of these 
reeds from his regular stocks, and if he 
merchandises it properly he may increase 
his sales by the addition of items to his 
stock that are suitable for summer sell- 
ing. 

Summer Displays 


NE of the best methods of merchan- 
dising summer stocks is by special 
summer displays of summer merchan- 
dise. These displays are more effective 
when they do not present too wide a di- 
versity of interest. Special displays of 
related lines are especially interesting. 
For instance, take the matter of sum- 
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mer drinks as one subject for a window 
display. This may show water sets, 
lemonade sets, sherbet sets, and other 
glassware for use in serving summer 
drinks and ices. With these items silver 
suitable for use in serving may also be 
shown. Trays may-elso be included. In 
fact, anything that will add to the con- 
venience of serving drinks and ices may 
be included in the display. But—note 
this—other items of glassware and silver 
should be excluded because it takes the 
mind away from the point the display is 
to emphasize the need of these articles 
at the present time for summer enter- 
taining. 

Cameras and camera supplies is an- 
other stock that should be shown in a 
special display, without permitting other 
merchandise to detract attention from 
the cameras—and the pleasures of own- 
ing and using them. 

A summer in the woods might be an- 
other subject for a special display. In 


- this of course would be shown binoculars, 


magnifying glasses, compasses, inexpen- 
sive wrist watches, vacuum bottles, and 
other items that will prove their worth in 
a summer camp, or on an excursion to 
the woods. 

Travel may be made another subject 
for a display in which travel necessities, 
bags, toilet sets, vanities, etc., may be in- 
cluded. 

But it is not enough to just show these 
lines in the window. The display should 
picture in the mind the use of the arti- 
cles shown, and prove the pleasure and 
comfort of owning and using them. In 
the summer drink accessory display the 
picture should be presented of a hostess 
serving summer drinks and ices. In the 
camera window the display should pic- 
ture the worth of the camera as a com- 
panion on all outing occasions, as well as 
in the home. The display of binoculars, 
magnifying glasses, compasses and sim- 
ilar items should picture the summer 
woods with all its attractiveness. The 
travel window should picture the delights 
of travel, and urge upon the mind of the 
onlooker the comfort and convenience of 
having the right accessories to meet con- 
tingencies attending travel. 


Summer Advertising 


me summer advertising should follow 
the lines of the window displays and 
suggest, as well as show, pleasant ways 
of spending the hot days of summer. If 
cuts can be procured illustrating the par- 
ticular feature of summer life the mer- 
chandise is meant to serve, they should 
be used lavishly. A picture of a picnic 
in the woods, of a bathing beach, of a 





sail on the lake, and similar views will 
aid in putting the reader into the proper 
attitude toward the summer merchandise 
being offered. 

The jeweler should get as far away 
from his routine announcements as pos- 
sible in advertising these summer lines 
of goods. They require special treat- 
ment to produce sales. There should be 
no effort made to build for the future in 
this campaign—but, on the contrary, the 
need of the moment should be properly 
stressed and an effort made to supply it. 

The summer will be all too short for 
the jeweler actively engaged in exploit- 
ing summer merchandise, but it will be 
a long, lingering wait for business for 
the jeweler who makes no special effort 
to increase summer merchandise sales. 
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were found. A scandal of international 
proportions was threatened since none of 
the objects could be exported from Rus- 
sia without a special permission from 
the Soviet government, which Osols, of 
course, lacked. 

* * * 

Irregular practices in the sale of 
State valuables, antique jewelry among 
others, to wealthy foreigners. are 
charged by the Workers’ Gazette in con- 
nection with the Osols scandal. 

Unscrupulous salesmen in the State 
antique stores are accused of selling ob- 
jects of great value at ridiculously low 
prices with bribes and “rake-off” ac- 
cepted by the store employes from the 
foreigners. In the Moscow State store 
No. 16 one foreign visitor bought a 
great number of silverware and silver 
jewelry objects, formerly belonging to 
the Czar’s family, for less than $7,000, 
which price was considerably below the 
real worth of the objects. The two De 
La Cour sisters, celebrated antique and 
jewelry dealers of the pre-war Moscow, 
are now in charge of two of the biggest 
Soviet antique and jewelry shops. 

* * * 

The management and workers of the 
Physico-Chemical factory in Kieff (the 
Ukraine) have petitioned the Supreme 
Economic Council of the Soviet Union to 
reconsider its decision. of building a new 
$2,000,000 timepiece factory and to 
grant a part of this sum for the enlarge- 
ment of the Physico-Chemical factory. 

The petitioners base their contention 
that the new alarm clocks produced by 
their factory have successfully passed 
all the tests and compare very favorably 
with any timepiece of this kind made 
abroad. The factory plans to produce 
from 60,000 to 70,000 alarm clocks an- 
nually at the retail price of about $5. 
The price is considered as very reason- 
able for the present condition of the 
Soviet domestic market. The factory in- 
tends to satisfy all the needs of this 
market, and to start shortly the produc- 
tion of wall-clocks and wrist and pocket 


watches. 
A sum of $750,000 or $1,000,000 is 


THE JEWELERS’ CIRCULAR 


required for all of this work, state the 
petitioners, pointing to the economy re- 
sulting. The Supreme Economic Council 
promised to give their request a careful 
consideration. 








London Diamond Market 
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detail is paid by the American ceramist, 
says Dr. J. W. Mellor, the society’s sec- 
retary. Three generations of Stafford- 
shire potters have, of course, helped to 
build up the American Ceramic Society, 
a fact that is fully recognized by the 
latter. 
* * * 

The Conservative landslide at the polls 
here does not make for optimism in in- 
dustrial circles in general, and jewelers, 
along with other “luxury” merchants, 
view the future with some misgiving. 
The so-called “flapper vote” of five mil- 
lion or more engineered by Mr. Baldwin 
has boomeranged back with a vengeance. 
As this is being written the Baldwin 
government has lost more than 100 of 
the 400 seats it held, and the Socialists 
are top of the poll with a fighting chance 
of gaining a working majority. The So- 
cialists have all sorts of cards up their 
sleeve and many of them may prove 
mighty unpleasant to all but the poorest 
classes. In a general sense the jewelry 
industry had most to hope from a con- 
tinuance of the Baldwin policy, which 
embraced peace at home and abroad and 
progressive reconstruction. 
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The man who hires help must be some- 
thing of a human-chemist. He must 
learn to recognize what temperaments 
will mix well with those already em- 
ployed. He must be quick to judge when 
it is wise to segregate individuals. 

Business is a complex affair and for 
its success and progress demands all 
these things. Science today is being 
linked up with business more forcibly 
than ever, even in the selection of men, 
for a well-chosen organization means in- 
creased production, more happiness and 
more economic progress for all con- 
cerned. The proper mixture’s the thing. 








Dame Fashion Considers a 
Summer Wardrobe 
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the afternoon and with it are sketched 
the well-chosen jewels. Here pearls 
come into use for the new necklace with 
the double front string and pearls and 
diamonds are used in the brooch and 
the bracelets. With these pearls and 
small diamonds are blended colored gem- 
stones to carry out the principal color 


June 20, 1999 


of the costume. Deep tinted rose quartz 
is used for the carved plaque at the 
center of the brooch and for the carved 
pieces in the bracelets. The gown is g 
pale shell-pink, but it is worn over a 
slip of deeper tone. The flowers are jp 
shades of purple and rose, and the large 
picture hat is a pale tinted pink straw 
bound with silk ribbon. 

There is a new silhouette for evening 
wear which is called the “Mermaid” eon. 
tour. It is shown in the picture carried 
out in silver gray chiffon, draped for 
the bodice and finished with a long ful]. 
gathered train. The shoulders are 
finished with a narrow band at the right 
side and a deep fold of the chiffon over 
the left shoulder. Worn with this gown 
is a medium length necklace of bead-cut 
rubies. It has at the back a double 
pendant strand with a diamond clasp, 
baguette diamonds and round rubies jp 
the pendant and pear-shaped ruby drops, 
With this graceful costume there is a 
matching fan of stiffened gauze. It is 
shaded in tones of red to make an ombre 
coloring ranging from palest gray 
through mauve and purple to ruby red, 
There is a long chain attached to the fan 
sticks and this jewel is wound around 
the right wrist to give the effect of a 
deep band. The chain is made of plati- 
num links and it is studded with plaques 
of clustered rubies and_ diamonds 
mounted in platinum. 








“Pennyweighters” Steal Diamond 
Ring from Philadelphia Store 


PHILADELPHIA, June 17.—Two «& 
perienced “pennyweighters” who visited 
the retail store of Jacob Bleifeld, South 
Philadelphia jeweler, 704 South SH 
took with him a platinum engageme 
ring valued at retail at $675. The m 
well dressed and showing a knowled 
of fine jewelry, came in while Mr. B 
feld was alone in the store and aské 
to look at a lady’s ring. 

Following the customary tactics 
their guild, they found fault with 
quality of a number of pieces, one aiding 
the other in the appraisal but final 
selected one valued at $100. Sayil 
they would bring the woman for wh 
the gift was intended to approve t 
choice, they selected a ring on wil 
they paid a $10 deposit and left 
store. They had been gone sey 
minutes when the jeweler in resto 
the trays of rings to the showe 
noticed that a platinum engagem 
ring, set with one large and 22 sma 
diamonds was missing. He ran to 
street but the men had vanished. ~ 

Mr. Bleifeld told the police that 
men were between 30 and 35 years 
Both were well dressed and gro 
One wore a dark, the other a light! 
and both wore straw hats. 





The Anderson Jewelry Co., Andef 
Ind., has applied for a charter of i 
poration to operate a retail je 
store. Capital stock is listed at $10) 
and the incorporators are Robert 
Nichol, Leo and Emil Roos. 
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